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DEDICATION OF THE SECOND EDITION:
LORRAINE POWER THARP

We dedicate the second edition of the New York State Bar Associa-
tion’s Commercial Leasing treatise to the memory of Lorraine Power
Tharp, NYSBA’s 105th President and the third woman to lead the Associ-
ation. Before Lorraine was elected President of NYSBA, she was active
for many years in the leadership of Section committees, including the
executive committee, and served as Section chair.

The editor and authors of the Commercial Leasing treatise take pride in
honoring Lorraine’s many contributions to NYSBA and the legal profes-
sion.

“Lorraine strongly believed that making a difference was not only her
calling, but the duty of every attorney. She once said that every single law-
yer has the ability to help someone and to solve somebody’s problem.
Lorraine’s legacy is her resounding belief that every lawyer counts and
that every person counts, and she lived every day to pursue that higher
calling,” said Bernice K. Leber, who later served a term as president of
NYSBA.

Lorraine brought that philosophy to her term as president of NYSBA.
Our Association, she once said, is more than just a trade organization. It
must be the voice of the law, if it is to be the voice of lawyers. It must
advocate for the needs of the public. It must work to improve the lives of
people, to improve the judiciary, to improve the law itself. Lorraine
reminded us that a large part of the work of the law—to help directly
improve people’s lives—is being performed every day by small firms and
small-town attorneys, the “journeymen” attorneys. As president, she made
an effort to meet with as many of those attorneys as possible.

During her presidential term, 2002–2003, Lorraine created the Task
Force on Increasing Diversity in the Judiciary, the Annual Meeting Presi-
dential Summit, and the Special Committee on Animals and the Law. She
fought for an increase in the assigned counsel fee rate, adequate funding
for civil legal services, and the creation of a cutting-edge sexual harass-
ment policy for law offices.

A native of Massena, New York, Lorraine graduated from Smith Col-
lege and earned her law degree from Cornell Law School. She was the
first woman lawyer at McNamee Lochner Titus & Williams and its first
woman partner. She later became a partner of Whiteman Osterman &
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Hanna LLP, chairing that firm’s Commercial and Residential Real Estate
Practice Group.

In 2003, Lorraine received the Albany Law School's prestigious Kate
Stoneman Award. In 2004, she was named the New York County Law-
yers’ Association’s Outstanding Woman of the Bar.

Lorraine is missed. We dedicate the Second Edition of NYSBA’s Com-
mercial Leasing treatise to honor the memory of Lorraine Power Tharp.
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of telecom transactions involving thousands of properties every year. His
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expert witness in real estate matters. 
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Cedarhurst where he resides, Mr. Weinstock serves as the Village’s Dep-
uty Mayor. Governor Pataki named Mr. Weinstock to the New York State
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University School of Law in 1989.

Mr. Wohl is a frequent participant in the Advanced Commercial Leas-
ing Institute, Georgetown University Law Center and co-author of “Nego-
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