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What seems like a couple of
months ago, but was actual-
ly almost a year ago, I wrote

my first President’s Message, which I
entitled “The Year Ahead.” In that col-
umn, I discussed some of the goals I
wanted us to accomplish during my
Presidency. Now my term will almost
be over by the time you read this, so I
thought I would look back over the
year to review what we did accom-
plish together and to thank some of
the people who gave such great help.

In my first column, I talked about the
need to improve public understanding
of the legal system and the lawyers’
role in it, because public understand-
ing is the foundation upon which the
legal system rests, and, in turn, our 
free society rests upon the legal system.
I reviewed our efforts in that area exten-
sively in my February column and will
not repeat what I said before. 

Since that time, the People’s Law
School – a series of programs recorded
before a live audience in which
lawyers from around the state explain
important legal topics in lay terms – is
being distributed to the public through
the Internet and is available for pur-
chase at cost from the Bar Association.
Thanks go to Terry Brooks, the Director
of the Continuing Legal Education
Department, and the lawyers who 

participated in that program. I am also
pleased that additional topics are being
taped this spring, and hope that the
library of topics will continue to grow
over the years. 

The “Ask a Lawyer” column, in
which we answer questions from the
public, is being distributed in 15 news-
papers throughout the state, and we
are working to add to that list. One of
the useful aspects of the columns is
that there is a new one every month, so
that we get regular coverage. Thanks
to Media Services Director Brad Carr
for working with me on the project.

We are continuing the program we
put together with the help of the New
York State Broadcasters Association 
in which, for $30,000, we receive radio
broadcast time across the state with 
a value of approximately $800,000. 
Last fall, I did the voiceovers for the
announcements, and I am now doing
so again on topics that include lawyer
advertising, the importance of an inde-
pendent legal profession (in contrast to
China’s), and an announcement about
the People's Law School. 

At the beginning of my term, I also
said that I was appointing a Task 
Force on Lawyer Advertising, chaired
by Bernice Leber, a partner at Arent
Fox PLLC in New York City, to issue
recommendations to control lawyer

advertising to the extent possible
under the First Amendment. In record
time, the Task Force produced a report
that was then adopted by the House 
of Delegates and has been forwarded
to the Presiding Justices of the four
Appellate Division Judicial Depart-
ments for their consideration. We have
received more favorable comments
from our members and the public
regarding our efforts on lawyer adver-
tising than on any other single pro-
gram, and I am grateful to Bernice and
her committee for acting within the
time constraints, for her excellent
report, and to the House for its prompt
adoption. 

We have continued to obtain favor-
able newspaper coverage for our
efforts in explaining the law and for
our advocacy on issues confronting the
legal system. I have also continued to
use radio talk shows to discuss the
Association’s role and to explain the
legal system and what lawyers do, 
and I will use the remainder of my
term to be on the radio as much as I
possibly can. Scott Eisenstein of Linden
Alschuler & Kaplan, our public relations
firm in New York City, is a genius at
getting me on the radio and at working

PRESIDENT’S MESSAGE
A. VINCENT BUZARD

The Past Year

A. VINCENT BUZARD can be reached at
president@nysbar.com.
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with me to get our message out. Thanks
also to Frank Ciervo of the Media
Services Department for working on
this effort.

We, the members of the New York
State Bar Association, are the voice of
the profession in this state, and we must
speak with a strong and clear voice to
the public and to the Legislature on
issues affecting the administration of
justice and the practice of law. We must
do this both to improve public under-
standing of the legal system and to
protect the system and lawyers from
unwarranted attack. 

A good example of how to explain
the law and at the same time speak out
for the profession was our work on the
issue of the erosion of the attorney-
client privilege by prosecutors who
seek to have clients waive the privilege
as an indication of cooperation. I was
pleased that at the American Bar
Association meeting in February, Bill
Ide, former President of the ABA and a
partner at McKenna, Long & Aldridge
LLP in Atlanta, cited our program on
protecting the attorney-client privilege
as a model for other states to follow. I
am grateful to Steve Hoffman, a part-
ner at Siller Wilk LLP in New York
City, for agreeing to chair the Task
Force on Attorney-Client Privilege 
and to the other Task Force members.
The Task Force prepared an excellent
report to the United States Sentencing
Commission urging the Commission
to remove any language from the
guidelines suggesting that the waiver
of the privilege is a factor in sentencing
and instead that there be an express
statement that waivers of the privilege
are not to be considered. The report
was unanimously adopted by the
Executive Committee and we then
received front-page coverage from the
New York Law Journal on this excellent
work. Much remains to be done on the
attorney-client privilege issue, but we
are off to a great start.

The Supreme Court decision in Kelo
v. New London regarding eminent domain
has provided an excellent vehicle for
explaining the law, speaking out against
court bashing, and at the same time con-

sidering proposed changes in the law. 
I appointed a Task Force on Eminent
Domain, chaired by Professor Patricia
Salkin, Director of the Government 
Law Center at Albany Law School, and
the task force has issued an extraordi-
nary report. It contains a detailed and
thoughtful analysis that I know will be
very helpful in removing some of the
hysteria from the issue and in consid-
ering changes in law. 

We are continuing our efforts to
oppose intrusions into the areas previ-
ously reserved to the states. In that
regard, we continue to actively oppose
the Lawsuit Abuse Reduction Act,
which would, among other things,
apply a federal rule of sanctions to 
state courts. We are also continuing to
oppose unwarranted changes in habeas
corpus rights in federal courts. 

Because of the importance of resist-
ing unwarranted changes and attacks
on the legal system by Congress, we
now have up and running our Federal
Key Contacts Program, in which Bar
Association members are in contact
with Members of Congress. I have met
with Senator Charles Schumer and am
going to Washington to meet with the
rest of the New York delegation on
these issues. 

I have made a number of trips to
Albany to meet with our legislators to
discuss our priorities, which include
judicial pay increases, access to justice,
no-fault divorce, same-sex relation-
ships, and health care proxies. Thanks
to Hank Greenberg, the chair of our
Legislative Policy Committee and a
partner at Greenberg Traurig LLP in
Albany, and Glenn Lefebvre and 
Ron Kennedy of our Governmental
Relations Department. 

We are collaborating with Chief
Judge Judith Kaye, Chief Administrative
Judge Jonathan Lippman, and the
Office of Court Administration in
pressing the judicial pay issue.
Obviously, the quality of our judiciary
determines the quality of justice, and
so the issue of adequate judicial pay
should be paramount to all of us. I 
am hopeful that this year, we will be 
successful. On this issue and so many

PRESIDENT’S MESSAGE

other issues, I am grateful to Judge
Kaye for her leadership and her 
support of the Association and to
Judge Lippman for his collaboration.
Maintaining a strong collaborative –
but independent – relationship with
OCA is critical. 

In my first column I also talked
about the need to renew our efforts in
protecting the public against the unau-
thorized practice of law. I appointed
Harvey Besunder, a partner at Pruz-
ansky & Besunder LLP in Islandia, as
chair of the Special Committee on the
Unlawful Practice of Law. That com-
mittee recently issued a report that
provides an excellent roadmap for
future study and action.

When we talk about doing the pub-
lic good, we usually think of pro bono.
I also believe that the public good aris-
es out of our own law practices, when
lawyers put all of their effort and ener-
gy to representing their clients, and the
opposing lawyers are similarly com-
mitted. From that effort, the truth
emerges and justice is done. To achieve
that goal, the lawyers must be compe-
tent and committed to our high calling.
For those reasons, our CLE program is
critical, and remaining current on the
law is important for all attorneys. To let
people instantly know about changes
in the law, we are now providing
Professor David Siegel’s New York State
Law Digest by e-mail. I have also been
working with Terry Brooks to develop
a system whereby our members can
instantly be informed by e-mail of new
cases or developments in their area of
the law. We should be in a position to
launch that program in the spring.

I am always dismayed when lawyers
say that the practice of law is just a
business. We must never denigrate our
role as members of a learned, inde-
pendent profession. But, in order to
fulfill our duties as lawyers, we must
also competently handle the business
side of our practice. Not dealing with
that aspect properly interferes with
what we do professionally. Therefore,
our Law Practice Management effort 

CONTINUED ON PAGE 24
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Once the answer is served and issue joined, the party who begins with 
the earliest and best-prepared discovery demands seizes a strategic
advantage that will have a profound effect on the outcome of the suit.

Likewise, well-planned dispositive motion practice, i.e., dismissal or summary
judgment, is an essential part of strategic planning.

Discovery
Do or Die
After the lawsuit has been commenced, the first, and perhaps, most determina-
tive phase of the case is discovery. Here is where the more diligent, if not aggres-
sive, party takes control. It is where each side has the opportunity to uncover
and pin down critical facts and weaknesses of the adversary’s case. It is also
where each side must reveal its own strengths and weaknesses.

Many attorneys make the mistake of treating discovery as either a necessary
inconvenience or something to avoid altogether. All too often, however, they
realize the consequence of missed discovery when it is too late, such as when
faced with the hasty need to defend against a summary judgment motion, or
worse, when the case is about to be tried. Rather than wait, discovery is a vital
strategic step to be effectuated promptly and diligently.

Home
This is the third in a continuing series of articles devoted to liti-

gation techniques. Mr. Young’s first article, “Canons and Myths:
Strategies to Enhance Success,” which appeared in the January 2004
issue of the Journal (Volume 76, No. 1), began with a discussion of the
initial retention and creation of a team-like effort with the client, an
overview of strategy, tactics, risk assessment and implementation, and
dealing with adversaries. The second article “Conventional Wisdoms
or Mistakes: The Complaint and the Response,” which appeared in the
June 2004 issue (Volume 76, No. 5), discussed strategic and tactical
decision making and implementation for commencing actions or
responding to the complaint, and gave an overview of preliminary
motion practice and discovery.

This article focuses on creating and implementing feasible strategies
and tactics for completing discovery and making or opposing disposi-
tive motions.
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Also, discovery is often where the most abuse occurs in
terms of overreaching and overspending. While discovery
may comprise the predominant part of the pre-trial budg-
et (followed by the costs of engaging in dispositive
motion practice), it is easy to get caught up in a frenzy of
overkill – whether as the seeker or defender of discovery.
The key is to optimize probable benefits versus risks and
costs of obtaining or resisting discovery.

Priority Is Job Number One
Obtaining priority is one way to achieve this efficiency.
Priority allows you to gain and maintain control over
much of the discovery process. In New York state courts,
defendants have the automatic right to priority for depo-
sitions and interrogatories so long as they serve those
requests with the answer.1 While the Federal Rules and
rules of other jurisdictions generally do not recognize
priority,2 there can be advantages to being first to serve
discovery demands, such as when the discovery schedule
is negotiated or set by court order. The advantages of
having priority are fairly obvious and many-fold. One,
priority allows the party to be the first to pin down the
other side and ferret out its evidence. Two, it goes a long
way to learning your own case and the types of informa-
tion and documents your client may have.3 Three, it
places the onus on the adversary to complete its discov-
ery obligations before it can move the case forward. This
is especially true in state court where a party cannot place
the case on the trial calendar until he or she can certify
that discovery has been completed.4

There are many discovery devices available, most of
which are not substitutes for, but are complementary to,
each other.5 When used in concert and in a sensible order,
the various devices allow for the opportunity to gain the
most complete discovery in an organized manner. Those
devices include:

• discovery and inspection of documents, things 
and places

• Interrogatories or Demand for a Bill of Particulars
• depositions of parties and non-parties
• notices to admit
• expert information
• accident reports
• insurance information
• photographs, video and audio recordings
• physical and mental examinations
• names and addresses
A typical initial set of discovery demands includes a

Notice for Discovery and Inspection (for documents),
Interrogatories or a Demand for Bill of Particulars,6 and
Notice to Take Deposition. In personal injury cases, it is
also common practice to serve various miscellaneous
combined demands, such as for party statements,7 insur-
ance coverage,8 medical and other relevant authoriza-
tions,9 and photographs and videos.10

Optimization or Attrition: The Choice Is Yours
One way to optimize the pre-trial budget is to spend
more on obtaining discovery than providing it. This does
not mean resisting discovery; it means providing it!
Resisting discovery can be a costly business, leading to
endless motion practice and inviting expensive knee-jerk
retaliatory countermeasures by your adversary. Unless
you and your client are willing to engage in a war of attri-
tion and possibly walk an ethical line, any discovery
resistance should be well focused on that which is truly
harmful, and for which there is a good-faith basis for
objection.11 On the other hand, such resistance may also
focus the adversary’s attention on the objected-to docu-
ments or testimony, where otherwise, its existence or rel-
evance might stand a chance of being lost in the bulk of
the freely given discovery.

On the other side of the coin, one of the greatest costs
and annoyances is doing battle with an adversary who
stonewalls in providing discovery. This means, for both
sides, expending great effort on making successive dis-
covery demands and motion practice. One time or anoth-
er – and probably way too often – we have all encoun-
tered adversaries whose attitude is that they have noth-
ing of relevance to give, and in any event, claim that you
don’t know how to ask the right questions. These are the
obdurate adversaries who are quick to give us their
pedantic views of how we should conduct discovery,
especially when they are posturing before the court.
Unfortunately, these attorneys – and they come in all
ages, shapes and sizes – are among the most challenging,
as they readily and uselessly eat up our time, resources
and patience. Fortunately, there are ways to deal with and
conquer them, but it takes diligence and stamina. 

Whatever the situation, do not allow the adversary’s
offensiveness to deter you from insisting on the discovery
you need. First, as noted above, you should attempt to
gain priority, as it may create a scenario where they can-
not obtain discovery until their compliance with your
requests. Second, where available, at the earliest opportu-
nity, request a conference before the court. In New York,
the Preliminary Conference (“PC Conference”) is
extremely useful, efficient and readily available by sim-
ply filing a Request for the conference with a Request for
Judicial Intervention (RJI), if not already filed.12 By the
time the PC Conference is held, you should have served
your discovery requests so that the PC Order can make
specific reference to the demands and set a schedule for
responses.13 Third, in addition to the usual arsenal of dis-
covery devices which depend upon the adversary’s good-
faith response, such as Demands for Bills of Particulars,
Interrogatories and Document Demands, try utilizing
methods that are less passive and place an affirmative
onus and deadline on the adversary. Among those meth-
ods are Notices to Admit, which must be responded to
within 20 days; otherwise, the admissions are deemed
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made.14 Also, use methods which require the attestation
of the party, rather than the simple signature of the attor-
ney. Interrogatories, for example, require the party’s
sworn statement, while many Bills of Particulars may not.
Obviously, depositions are also extremely useful as they
force the adverse party to face the heat. Finally, if your
back is against the wall, rewarding the adversary’s poor
conduct with a motion for summary judgment may be
the best way to catch him or her off guard and unpre-
pared. It also forces your adversary to involve and put his
or her client on the line.

The Zero Value of Definitions and Instructions
Attorneys faced with Interrogatories and Notices for
Discovery and Inspection are all too familiar with the
need to wade through pages and pages of definitions and
instructions, before locating the actual questions or items
demanded. Likewise, most of us are probably guilty of
using similar boilerplate when drafting our own
demands, as well as using complex questions with
numerous subparts. Nevertheless, most of us could count
on one hand those instances where we have received, or
provided, interrogatory answers that complied with ver-
bose definitions and instructions or went beyond the
main question to answer the myriad subparts.15

Ironically, while our compulsion for using complex
sets of questions is to ensure that our adversaries provide
us with complete answers that spare no detail, the
more likely result will be just the opposite: evasion and
avoidance. To prove this point, compare the use of
Interrogatories to cases where parties employ Demands
for Bills of Particulars – which typically use a simple one-
question-at-a-time structure. While some of the difference
may be the nature of the cases where Bills are used (such
as personal injury actions), the simplicity of style proba-
bly accounts most for the clarity of the responses. The les-
son to be learned is not that Demands for Bills are better
– they are not – it is that greater simplicity is desirable
when drafting Interrogatories.

Discovery Without Using Discovery
While formal discovery is indispensable, attorneys
should not overlook extra-judicial methods for obtaining
information. For example, a useful pre-litigation tool is
writing to the adverse party, if not yet represented,16 in
the hopes of getting a written response that may contain
admissions or other useful information. While often a
response may not come, it is well worth the try. 

The Internet also provides a seemingly endless source
of information. In most cases, it should be routine to
Google the parties, attorneys, witnesses, involved agen-
cies and other known factors. Since Web sites can change
or disappear, your Internet search should be done at the
earliest opportunity, and redone from time to time, with
meaningful results saved and printed out for future use.
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It is also possible to search for older versions of Web sites
via various archival services that store this information
and provide it for a nominal cost.

An electronic name search should be made for the par-
ties’ involvement in other cases. The New York court sys-
tem, as well as that of the federal and many other states,
run Web sites that provide access to case dockets, filed
documents and court rules.17 Once cases are identified, a
good starting point for further investigation is to down-
load or otherwise obtain the docket sheet, which usually
names the parties and attorneys, describes the type and
status of the case, and provides a chronology of the pro-
ceedings and list of filed legal papers. For reported (usu-
ally appellate) cases, a comprehensive search can be
made using the various commercial legal data bases.18

Once located, the decisions should also identify the par-
ties and attorneys, as well as provide useful information

about the lawsuit. It may also enable you to locate the
appellate record (which may contain pleadings, affi-
davits, trial and deposition transcripts and exhibits) and
briefs, which may be accessible from any of a number of
major law library depositories that receive and maintain
appellate records and briefs. Often, these libraries, when
contacted by phone, will identify, copy and fax select
pages to you for a nominal charge. You can also try con-
tacting the attorneys of record who are often willing to
provide copies for a nominal fee.

Freedom of Information (FOI) requests19 can be used
to obtain non-confidential information on file with vari-
ous public agencies. Here, all types of relevant informa-
tion may be available for the asking: complaints and
investigations, registration and licensing information,
rules and regulations, and various studies and activities.
Among these, you may find information on the adverse
party, including insurance and financial information, the
identity of officers and employees, customer complaints,
investigations, lawsuits and the like. In most instances,
the initiation of an FOI request is amazingly simple,
requiring only a short letter to the agency, preferably to
the attention of its Freedom of Information records
department or similar office, identifying what it is you are
requesting. You will often be surprised by how coopera-
tive most agencies are. Remember, however, that since
you are dealing with bureaucracies, FOI requests should
be sent out at the soonest opportunity.20

In addition to the relative ease and low cost of finding
publicly available information, such information may
provide an excellent source for surprising the adversary
at trial. Unlike your client’s own information and docu-
ments, which must be disclosed, information the attorney
gathers from outside sources may be immune from dis-
covery. As such, its disclosure may not have to occur until
you actually use it, or when trial exhibits must be
exchanged or pre-marked.

Disclosure from Non-Parties; the Friendly or 
Not-So-Friendly Way
Non-parties are another major source of information and
documents. For some reason, however, many attorneys
are reluctant to tap into this resource. Why that is, is not
clear, for non-parties present a fertile source of informa-
tion and documents.

There are two ways to obtain information from non-
parties: the friendly or not-so-friendly way. The friendly
way is seeking it via voluntary means, such as by writing
a letter, making a call or paying a visit. The other way is
by compulsion: i.e., serving the non-party with a third-
party subpoena.21 If the latter, there is a good chance that
the non-party’s attorney may become involved. That may
help or hinder the search, depending on the attitude of
the non-party and his or her lawyer. Also, in the case of
compulsion, you are obligated to serve your adversary
with the demand and response.22 If voluntary means are
used, however, it may be done without notice, and the
fruits of your voluntarily obtained bounty may be
immune from discovery.

However, there are potential risks to obtaining the
information and documents via voluntary means. For one
thing, the non-party may be suspicious, uncooperative or
outright hostile. Two, the information and documents
will not be authenticated and may be legally unreliable
(e.g., hearsay), leading to objections to their admissibility
at trial. Those challenges may be less significant, howev-
er, if it is the adverse party’s admission, you intend to use
it for cross-examination, or your own client can establish
its foundation (such as being the author or recipient). It
may also be desirable to obtain the non-party’s affidavit,
which would include a recitation of the underlying facts

In addition to the relative ease and low cost of finding 
publicly available information, such information may provide

an excellent source for surprising the adversary at trial.

CONTINUED ON PAGE 16
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and would identify annexed documentation. Since affi-
davits are not admissible at trial, however, if you antici-
pate that the non-party’s testimony will be critical and he
or she will not be available for trial, you should preserve
the testimony via a non-party deposition.23 Otherwise,
you may find yourself scurrying around trying to locate
and subpoena the non-party for trial.

Motions for Summary Judgment
Keep Biting at the Apple
Dispositive motions – whether a pre-answer motion to
dismiss under CPLR 3211 arguing that the complaint
does not state a cause of action,24 based on documentary
evidence25 or other grounds,26 or a post-answer motion
for summary judgment27 – present opportunities for
various bites at the apple. However, unlike motions to
dismiss, which offer many advantages with little risk for
the moving defendant,28 any party who moves for 
summary judgment will be revealing key elements of his
or her case, and additionally, inviting a cross-motion.29

Hence, a risk assessment must be made before making
the motion.

In addition to presenting an opportunity to win judg-
ment without the necessity of trial, the summary judg-
ment motion is a strong tool to force the adverse party to
reveal its best case: evidence and theories. Indeed, as
noted above, summary judgment motions can be used as
the discovery device of last resort.

Summary judgment motions are also useful devices
for stirring up the pot, to induce parties to come to the
table and engage in settlement negotiations. They do this
by creating a heightened uncertainty, whereby either
party can envision summarily losing the case. It also cre-
ates an indirect communication of your case that your
adversary must relay to his or her client, who must be
consulted for instructions, information, affidavits and the
fee for opposing the motion. This may motivate the par-
ties to consider the certainty of settlement, rather than
expending large sums to oppose the motion and risk the
uncertainty of losing the case.

When Should the Motion Be Made?
In many cases, attorneys opt to move for summary judg-
ment early in the case, before discovery is underway or

reciprocated. For those attorneys, it is an attempt to win
without going through or completing discovery, either
because they feel they don’t need any, or perhaps, to pre-
vent adverse parties from having their turn at discovery.
In fact, under state practice, the motion automatically
stays discovery.30 A party (usually the defendant) may
also benefit from the resulting delay during the time the
motion is sub judice and the stay in effect. 

In other cases, attorneys prefer a more traditional
approach by moving for summary judgment after discov-
ery has been completed. In that situation, the motion is
usually fairly comprehensive and may act as a prelude to
trial. Recognizing that many motions follow the comple-
tion of discovery, and so as to avoid delaying a trial pend-
ing a decision on a late-made motion, the CPLR requires
that motions for summary judgment be made within 120
days after the filing of the Note of Issue, unless a shorter
time has been set by the court.31 A defendant may there-
fore opt to move before the Note of Issue is filed, since its
pendency will delay the plaintiff’s ability to file the Note
of Issue, as the Certificate of Readiness requires that there
be no outstanding motions.32 On the other side of the
coin, the plaintiff would be wise to first file the Note of
Issue and then serve the motion, so that the case contin-
ues to advance on the trial calendar while the motion is
pending.33

Parties may also attempt more than one motion for
summary judgment at different points in the suit.
However, courts look askance on successive motions,
although they usually can pass muster when strong
grounds exist.34

How Much Should Be Revealed in the Motion?
Many attorneys, especially those opposing these motions,
make the common mistake of not appreciating the threat
of the motion being granted. Those are the parties who
most often lose and are then compelled to explain to their
clients why the case is not going to trial and a decent
appellate record not preserved. Whether the moving or
opposing party, you are well-advised to take these motions
seriously and give them your best shot. That means 
following the requirements that the affiant be someone
with first-hand knowledge of the facts, annexing relevant
exhibits and presenting, via a speaking affirmation,35 or
preferably a memorandum of law,36 a strong legal argu-
ment. Counsel should also be mindful that they are pre-
serving a record for a potential appeal.

Having said that, there is room for counsel, whether
he or she represents the moving or opposing party, to
make assessments of how much of the case – evidence
and theories – should be revealed in the motion papers.
On the one hand, revealing too little may result in the loss
of the motion, while on the other, too much may give
away the strategic edge of surprise should the motion be
lost and the case continue on to trial. For the movant,

CONTINUED FROM PAGE 14

Summary judgment motions 
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come to the table and engage in
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there may be a feeling that less is at stake, as a loss may
mean going to trial. On the other hand, more may be at
stake for the respondent. This imbalance in risks can
sometimes be deceptive, however, if there is a significant
possibility that summary judgment can be granted to the
respondent. In fact, a respondent can gain some advan-
tages by cross-moving. One, it can shift the momentum
by obviously turning the threat around and putting the
original movant on the defense. Two, the time for the
original movant to respond to the cross-motion is typical-
ly short.37 Three, the cross-movant may finagle gaining
the last word if the court accepts its sur-reply.

Are Partial Summary Judgments Worth the Effort?
The rules also provide for partial summary judgments.38

Partial could mean a judgment of liability, an order
granting or dismissing less than all causes of action, or a
decision on the validity of the affirmative defenses. In
addition to the general strategic assessments that need to
be made for any motion, there are special considerations
for partial summary judgment motions. One of these may
be whether winning a partial summary judgment helps
or hinders the case. For example, when suing for personal
injuries (including malpractice), seasoned trial attorneys
will usually want the jury to hear the nature and extent of
the defendant’s wrongful behavior. On the other hand,
where the defendant’s conduct is sympathetic, or its
negligence not commensurate with the seriousness of the
claimed injury, it may be preferable to keep that from the
jury. Many of these considerations become less relevant,
however, when the applicable practice rules require
bifurcated trials.39 In appropriate cases, it may also be
possible to request an immediate hearing on specific
issues.40

The Psychological Effect
of the Motion
Some argue that there is a
psychological cost to making
and losing a motion; that it
may demoralize the movant
and fortify the resolve of the
opposing party. While there
may be some truth to this, a
litigation has so many ups
and downs that it is hard to
assess which has the greatest,
if any, impact. For example,
a party subject to a grueling
and humiliating deposition
may suffer an emotional set-
back way out of proportion
to the actual harm of what
may be, in reality, irrelevant
or inadmissible testimony.

Likewise, while the emotional needs of varying clients
differ greatly and often evade our understanding, there
are many tangible assessments that can easily be made.
All of these factors weigh in assessing the feasibility of all
strategic or tactical decisions: i.e., the cost and risks of
taking (or not) some action versus the likely benefit or
detriment to the outcome of the case. To be sure, the
psychological and emotional needs of the client – i.e.,
“hand holding” – must not be ignored. However, except
in the rarest of cases, it does not reign supreme.

Motions to Reargue or Renew
A party can seek to reargue or renew the grant or denial
of any motion, thus obtaining another bite at the apple.41

This relief is often sought following the loss of a summa-
ry judgment motion. Surprisingly, it is not as uncommon
as one would think for a judge to vacate his or her origi-
nal decision when confronted with one of these motions.
However, when engaging in the original motion –
whether as the moving or opposing party – you should
not count on being one of those cases, and hence, you
should always give the original motion your closest
attention.

Although most parties typically entitle their post-deci-
sion motions as both “reargument and/or renewal,” the
practitioner should be mindful of the difference between
the two. Each of these motions has a distinctive basis, a
significant difference in timeliness and, most critical of
all, a big difference in appealability.42

Is It Reargument or Renewal?
A reargument motion is generally based on the same facts
and body of law as the original motion, the premise of the
motion being that the court overlooked or misapprehend-
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ed the applicable facts or law.43 Paradoxically, while the
standard basis for making the motion calls for an
improved reiteration of the original argument, the usual
opposition also argues just that: movant is substantively
saying nothing new. Thus, while the moving papers are
typically fairly detailed and lengthy, the oppositions are
often very short, saying only that the court was correct in
its original decision.44

A renewal motion, as spelled out in the rules, is based
on newly discovered evidence or changes in the law that
would have changed the results of the underlying
motion.45 “Newly discovered” means evidence that,
despite due diligence, was unknown at the time of the
original motion and therefore not then brought to the
court’s attention.46 Notwithstanding these standards,
parties often try to use the motion as a way of making up
for deficiencies in the original motion, as well as to sup-
plement the appellate record.47

Timeliness
While the rules are explicit on when a motion for reargu-
ment must be made,48 they are open-ended on motions to
renew.49

Appealability – a Minefield of Misunderstanding
Perhaps, the most significant consideration involves
issues of appealability. It is a bit complicated.

First, the general rules: 
• The denial of a motion to reargue is not appealable.
• The grant of a motion to reargue is appealable.
• The denial or grant of a motion to renew is 

appealable.50

Second, the above-stated rules are a minefield. To get
it right requires a deeper understanding of the nature of
these motions.

Technically, these motions, whether to reargue and/or
renew, have two component parts: One, the motion actu-
ally begins with a request for the court to grant leave (i.e.,
permission) to make the motion; and two, if leave is
given, that the court, upon such reconsideration, vacate
or modify its original decision. Accordingly, the typical
Notice of Motion would contain a request for relief that
includes something like the following language: 

. . . movant respectfully requests that the court grant
the undersigned leave to reargue and/or renew the
court’s decision dated _____, and upon such reconsid-
eration, that the court vacate the above-described deci-
sion and in its stead enter an order [granting/denying]
______ [relief].51

Hence, the decisions of these motions should also con-
tain two basic components: first, the initial recital that
leave is being granted or denied; and second, if leave is
granted, the substantive decision. If the court states that it
is denying leave to reargue, the decision is not appeal-
able. If, on the other hand, the court states that it is grant-

ing leave to reargue, the decision is appealable, whether
or not the court adheres to the original decision.52

The grant or denial of leave to renew is technically
appealable, however. Although, as would be expected,
simply naming it a renewal motion is not enough, as it is
not a question of form over substance. In such cases,
where an appeal is taken, it would be up to the appellate
court to decide – whether upon a pre-argument motion to
dismiss the appeal or in deciding actual full appeal –
whether it is really a renewal motion.53

In any event, where the decision on the reconsidera-
tion motion is not appealable, there are two conse-
quences: one, the only appeal that is available is from the
original underlying decision – assuming that a timely
Notice of Appeal had been served and filed and the time
to perfect has not run out. Two, the record on appeal from
the original underlying decision cannot be properly sup-
plemented by any new facts or documents submitted on
the reconsideration motion. On the other hand, if the
reconsideration decision is appealable, an appeal there-
from also brings up for review the original underlying
decision.54

Whatever the case, because of the unpredictability of
how the motion will be viewed and decided by the lower
court, and subsequently, by an appellate court – which
determines whether it is independently appealable – it is
always advisable to file a Notice of Appeal from the orig-
inal underlying decision and thereafter not allow the time
to perfect to pass. Ideally, the motion to reargue and/or
renew should be expeditiously made, so that, if denied, a
timely appeal can then be taken from the original order.55

Want of Prosecution
While the CPLR seemingly provides for dismissal for
failure to prosecute,56 the rule is actually very limited 
in that it sets forth express predicate conditions for 
dismissal: that at least one year has passed since issue 
has been joined and the court or party seeking dismissal
served a written demand that the adverse party (1) resume
prosecution and (2) serve a note of issue within 90 days.57

A separate rule applies to cases struck from the trial cal-
endar. There, the action is automatically considered aban-
doned if not restored within one year.58

Motions in Limine
In few cases, an attorney may submit a motion in limine to
obtain advance rulings (e.g., limits) on specific eviden-
tiary issues or substantive questions regarding the merits
of the suit or defenses.59 These motions, however, are not
always well received and risk not being ruled on in time
for trial.60 For substantive issues, the better practice
would have been to make a timely motion for summary
judgment. If that time has run out, however, then the
motion in limine presents the last opportunity before trial.
For evidentiary questions, however, it may make sense to
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not make any motion and just wait for trial to state your
objections (side-armed with a concise bench memo or
supporting authorities). That way, the adversary has little
or no opportunity to prepare to refute your argument
and, if the objection is sustained, to come up on the fly
with alternative evidence or witnesses.

Summary
As early as possible in the case, a strategy that includes
timely and well-thought out discovery requests, as well
as planning for potential dispositive motion practice, is
essential for a successful litigation culminating in a winning
judgment or desirable settlement.

In future articles, we will discuss planning for and
trying the case, appellate strategies, provisional remedies
and alternative dispute resolution. ■

1. CPLR 3106(a), 3132. Although, CPLR 3120 (the provision for Deposition
and Interrogatory – D&I – notices) does not provide for priority, priority can
still be achieved by also requesting documents in the Notice to Take
Deposition. See CPLR 3111.

2. See Fed. R. Civ. P. 26(d).

3. Much can also be learned about adversaries’ cases by paying attention to
what they are asking, especially when they are taking depositions. 

4. 22 N.Y.C.R.R. § 202.21.

5. See CPLR 3101 et seq., and especially, CPLR 3102(a). Cf. Fed. R. Civ. P. 26–37.

6. Bills of Particulars are unique to New York. See CPLR 3041–3044. Under
CPLR 3130, except in matrimonial actions, a party must make a choice between

demanding a Bill of Particulars or using Interrogatories. In personal injury
cases, however, CPLR 3130(1) suggests the use of a Demand for a Bill, as other-
wise it provides that Interrogatories and a deposition may not be sought from
the same party. CPLR 3043 also prescribes the questions that may be asked in
a Demand for a Bill in personal injury cases. In all other cases, while there may
be some technical advantages to seeking a Bill of Particulars, such as it is con-
sidered a pleading and thus binding, there are a number of disadvantages
which favor the use of Interrogatories, when available. For example, Demands
for a Bill are limited to seeking amplification of affirmative allegations in the
pleadings (i.e., allegations of the complaint and affirmative defenses and coun-
terclaims). See, e.g., Graves v. County of Albany, 278 A.D.2d 578, 717 N.Y.S.2d 420
(3d Dep’t 2000); Orros v. Yick Ming Yip Realty, Inc., 258 A.D.2d 387, 685 N.Y.S.2d
676 (1st Dep’t 1999). Thus, there is nothing to amplify for mere denials.
Demands cannot be used for obtaining evidentiary information and material.
Napolitano v. Polichetti, 23 A.D.3d 534, 806 N.Y.S.2d 629 (2d Dep’t 2005);
Franklin, Weinrib, Rudell & Vassallo v. Stallato, 240 A.D.2d 301, 658 N.Y.S.2d 622
(1st Dep’t 1997). Also, Bills of Particulars only need to be verified when the pro-
ceeding pleadings are verified or when used in negligence actions. CPLR 3020(b),
3044. But, even then, there are numerous scenarios where the verification may be
made by the attorney rather than his or her client. CPLR 3020(d). On the other
hand, the scope of Interrogatories are much broader as they can be used to seek
information and material relevant to the case, and must always be sworn to by
the actual party. CPLR 3133(b). If given the choice, I generally opt for
Interrogatories. 

7. CPLR 3101(e).

8. CPLR 3101(f).

9. 22 N.Y.C.R.R. § 202.17. In addition to medical authorizations, the case may
call for authorizations for employment records, school records and collateral
source reimbursements. See CPLR 4545.

10. CPLR 3101(i). Aside from seeking photographs of the scene of the accident
and/or injured party, it is essential to learn of any surveillance tapes that may
be created and used against your client.
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11. When a court gets involved in contentious discovery disputes, the judge’s
reaction as to which party is in the right is often unpredictable and can lead to
the court’s continued impatience.

12. 22 N.Y.C.R.R. § 202.12. For special rules for qualifying commercial cases,
See 22 N.Y.C.R.R. § 202.70 at Rule 7 et seq.

13. The PC Conference typically precedes most discovery motions, such as
those seeking protective orders under CPLR 3103, compelling discovery under
CPLR 3124 or seeking sanctions for abuse or non-compliance under CPLR
3126. Unlike earlier versions of the CPLR, which required the objecting party
to make a timely motion for a protective order, under the current rules, a party
need only serve a timely statement of its objections under CPLR 3122(a) and
3133(a). See also 22 N.Y.C.R.R. §§ 202.7 (affirmations of good-faith attempt to
resolve issues), 202.8(f).

14. CPLR 3123.

15. Fed. R. Civ. P. 33(a) limits Interrogatories to 25 questions, including dis-
crete subparts. Cf. Local Federal S.D. Rule 33.1 which places even greater
restrictions on the use of Interrogatories. Cf. 22 N.Y.C.R.R. § 202.70 at Rule 11(c)
(court may set limits in commercial cases).

16. 22 N.Y.C.R.R. § 1200.35(a): “During the course of the representation of a
client a lawyer shall not: (1) Communicate or cause another communication on
the subject of the representation with a party the lawyer knows to be represent-
ed by a lawyer in the matter unless the lawyer has the prior consent of the
lawyer representing such other party.” While the parties may communicate
directly, subsection b of the Rule sets parameters on the lawyer’s involvement:
“[U]nless prohibited by law, a lawyer may cause a client to communicate with
a represented person, if that person is legally competent, and counsel the client
with respect to those communications, provided the lawyer gives reasonable
advance notice to the represented person’s counsel that such communications will be
taking place” (emphasis added).

The rule applies where there is actual knowledge that the adverse party is rep-
resented by counsel, Corneroli v. Borghi, 11 A.D.3d 409, 783 N.Y.S.2d 572 (1st
Dep’t 2004), and has been applied where a party knows or should have known
that the adverse party was represented by counsel. In re Harris, 259 A.D.2d 170,
694 N.Y.S.2d 678 (2d Dep’t 1999). However, even if a plaintiff is aware that the
defendant will be represented by an insurance carrier, but there has not yet
been an appearance by counsel, the plaintiff is not prohibited from contacting
the defendant. McHugh v. Fitzgerald, 280 A.D.2d 771, 719 N.Y.S.2d 785 (3d Dep’t
2001). With respect to corporate parties, the Court of Appeals has held that the
rule extends to employees “whose acts or omissions in the matter under inquiry
are binding on the corporation . . . or imputed to the corporation for purposes
of its liability, or employees implementing the advice of counsel.” Niesig v. Team
I, 76 N.Y.2d 363, 373, 559 N.Y.S.2d 493 (1990). 

17. See <www.courts.state.ny.us>; <www.uscourts.gov>. A number of law
schools and other institutions run Web sites that may provide less comprehen-
sive, but free access to some decisions and court proceedings.

18. See <www.westlaw.com>; <www.lexis.com>.

19. See, e.g., N.Y. Public Officers Law §§ 84 et seq.; 5 U.S.C.A. § 552.

20. As one would expect, if a FOI request is denied, they can usually be chal-
lenged via administrative and judicial remedies. Public Officers Law § 89(5)(c);
5 U.S.C.A. § 552(a)(4)(B).

21. The subpoena can be for testimony and/or documents. See CPLR 2301,
3107, 3110(a)(2), (3), 3120; Fed. R. Civ. P. 30(b)(1), 34(c), 45.

22. CPLR 3120(3) requires that a copy of the subpoena duces tecum, as well as
notice stating the availability for discovery and inspection of the items pro-
duced in response, be served on all parties.

23. CPLR 3117(a)(3) lists the situations (e.g., unavailability) when the non-
party deposition can be used at trial.

24. CPLR 3211(a)(7); Fed. R. Civ. P. 12(b).

25. CPLR 3211(a)(1).

26. Other grounds for a motion to dismiss include lack of jurisdiction, prior
pending action, running of the statute of limitations, res judicata, collateral
estoppel, infancy or other disability of the moving party, absence of a necessary
party, etc. Cf. CPLR 3211(a); Fed. R. Civ. P. 12(c), (h).

27. CPLR 3212; Fed. R. Civ. P. 56

28. For a fuller discussion of motions to dismiss and requirements for chal-
lenging certain defenses and waivers, See Sanford F. Young, Conventional
Wisdoms or Mistakes: The Complaint and the Response, N.Y. St. B.J. (June 2004) pp.
33–34.

29. In fact, CPLR 3212(b) provides that “[i]f it shall appear that any party other
than the moving party is entitled to a summary judgment, the court may grant
such judgment without the necessity of a cross-motion.” Likewise, the
Appellate Division has the authority to search the record and award summary
judgment to a nonmoving party. JMD Holding Corp. v. Congress Fin. Corp., 4
N.Y.3d 373, 385, 795 N.Y.S.2d 502 (2005); Halloway v. State Farm Ins. Cos., 23
A.D.3d 617, 805 N.Y.S.2d 107 (2d Dep’t 2005), as well as to a non-appealing
party. Nobre v. NYNEX Corp., 2 A.D.3d 602, 769 N.Y.S.2d 556 (2d Dep’t 2003).
However, the Court of Appeals has held that it cannot grant summary judg-
ment to a nonmoving party, JMD Holding Corp., 4 N.Y.3d 373, or a non-appeal-
ing party, Merritt Hill Vineyards Inc. v. Windy Heights Vineyard, Inc., 61 N.Y.2d
106, 109, 472 N.Y.S.2d 592 (1984). 

30. Under state practice, service of a motion to dismiss or for summary judg-
ment automatically stays discovery. CPLR 3214(b). The only exceptions are
motions based solely on the claim of improper service of process. Id. However,
although the stay is automatic, the court can direct otherwise if there is a legit-
imate need for discovery. See, e.g., Reilly v. Oakwood Heights Cmty. Church, 269
A.D.2d 582, 704 N.Y.S.2d 829 (2d Dep’t 2000).

31. CPLR 3212(a). The 120-day time limit is strictly enforced and can only be
extended for good cause for the delay in making the motion. See Brill v. City of
N.Y., 2 N.Y.3d 648, 652, 781 N.Y.S.2d 261 (2004); Scherrer v. Time Equities, Inc.,
2006 WL 488737 (1st Dep’t); Maciejewski v. 975 Park Ave. Corp., 10 Misc.3d
1079(A); 2005 WL 3734354 (Sup. Ct., Kings Co.).

32. 22 N.Y.C.R.R. § 202.21(a), (b).

33. Once the case reaches a ready-trial calendar, you cannot count on post-
ponements to allow time for a decision on the motion, unless you are willing
and able to strike the case and restore it later on. See CPLR 3404. Likewise, if an
appeal is taken from the denial of summary judgment, a further postponement
of trial will require a stay from the appellate court, which may not be readily
granted.

34. Successive motions for summary judgment are discouraged in the absence
of newly discovered evidence or sufficient cause. See, e.g., Ralston Purina Co. v.
Arthur G. McKee & Co., 174 A.D.2d 1060, 572 N.Y.S.2d 125 (4th Dep’t 1991).
However, it is subject to discretion. See, e.g., W. Joseph McPhillips, Inc. v. Ellis, 8
A.D.3d 782, 778 N.Y.S.2d 541 (3d Dep’t 2004) (second motion followed discov-
ery and was based on different grounds); Baker v. R.T. Vanderbilt Co., Inc., 260
A.D.2d 750, 688 N.Y.S.2d 726 (3d Dep’t 1999) (considerable additional discov-
ery warranted second motion).

35. See CPLR 2106. Cf. 28 U.S.C. §1746; Local Federal S.D./E.D. Rule 1.10.

36. In New York state courts, it is not uncommon for attorneys to use speaking
affirmations as the place for presenting legal arguments. However, such prac-
tice is best reserved for the simplest of motions – usually procedural. The bet-
ter practice, which is mandatory in the local federal courts, is to use memoran-
da. S.D./E.D. Civ. R. 7.1 requires that “all motions and all oppositions thereto
shall be supported by a memorandum of law.” Also, Federal S.D./E.D. Civ. R.
56.1(a) requires that a motion for summary judgment be accompanied by “a
separate, short and concise statement, in numbered paragraphs, of the materi-
al facts as to which the moving party contends there is no genuine issue to be
tried.” Failure to annex the statements to the moving papers can be grounds for
denying the motion. Subsection (b) likewise requires that the opposing papers
“include a correspondingly numbered paragraph responding to each num-
bered paragraph in the statement of the moving party, and if necessary, addi-
tional paragraphs containing a separate, short and concise statement of addi-
tional material facts as to which it is contended that there exists a genuine issue
to be tried.” Subsection c provides that unless specifically controverted in the
opposing party’s statement, the facts will be deemed admitted for purposes of
the motion. See also 22 N.Y.C.R.R. § 202.70 at Rule 19 (court may require these
statements in qualifying commercial cases).
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51. Older practitioners will recall, and some judges may still require, that these
motions be made by order to show cause. However, today, most of these motions
are made by Notice of Motion, with the combined request set forth above.

52. CPLR 5701(a)(2)(viii). See Lorenz Diversified Corp. v. Falk, 15 A.D.3d 453, 789
N.Y.S.2d 446 (2d Dep’t 2005) (appeal brings up for review supreme court order
which, upon granting leave to reargue, adhered to prior order granting motion
to strike defense). See also Rubeo v. Nat’l Grange Mut. Ins. Co., 93 N.Y.2d 750, 755,
697 N.Y.S.2d 866 (1999) (CPLR 5517(a)(1) was enacted to ensure that an appeal
remains viable where the trial court grants reargument of the order appealed
from, and then on reargument adheres to its original decision).

53. See, e.g., Malankara Archdiocese of Syrian Orthodox Church in N. Am. v.
Malnkara Jacobite Ctr. of N. Am., Inc., 24 A.D.3d 626, 808 N.Y.S.2d 327 (2d Dep’t
2005) (plaintiff’s motion denominated as one for leave to reargue and renew is
actually one to reargue, the denial of which is not appealable. Accord,
Lichtenstein v. Barenboim, 23 A.D.3d 440, 803 N.Y.S.2d 916 (2d Dep’t 2005); Davis
v. City of N.Y., 11 A.D.3d 254, 782 N.Y.S.2d 908 (1st Dep’t 2004).

54. See CPLR 5517(b): “A court reviewing an order may also review any sub-
sequent order made upon a motion specified in subdivision (a), if the subse-
quent order is appealable as of right.” CPLR 5517(a)(3) similarly provides that
an appeal is unaffected by the denial of a motion to renew. See In re Grasso, 24
A.D.3d 765, 2005 WL 3542655 (2d Dep’t Dec. 27, 2005).

55. The practitioner is well advised to make the reargument/renewal motion
quickly, and if necessary, timely move the appellate court for an enlargement
of time, so as to preserve the appeal from the original underlying order. Later
on, if reargument/renewal motion is lost, and if appealable, a notice of appeal
should be served and filed from the reconsideration decision, so that both
appeals are perfected together. See CPLR 5517.

56. CPLR 3216(a) states: “Where a party unreasonably neglects to proceed
generally in an action or . . . unreasonably fails to serve and file a note of issue,
the court, on its own initiative or upon motion, may dismiss the party’s plead-
ings on terms. Unless the order specifies otherwise, the dismissal is not on the
merits.” Cf. Fed. R. Civ. P. 56(d).

57. See CPLR 3216(b) (requirements of the notice). Cf. Fed. R. Civ. P. 41(d).

58. CPLR 3404. See also CPLR 3216(f).

59. See 22 N.Y.C.R.R. § 202.26 & 202.70 at Rule 27 (qualified commercial cases).

60. Many judges are reluctant to decide these motions and will suggest that
you wait until you get before the judge who will preside over the trial. By the
time that happens, however, it may be way too late.

37. See CPLR 2214(b). Even when the parties stipulate, the calendar practice of
the court or assigned judge will severely limit adjournments. In particular, 22
N.Y.C.R.R. § 202.8(e)(1) limits the total number of adjournments to three, aggre-
gating no more than 60 days. For that reason, some cooperating counsel post-
pone filing, so that an amiable briefing schedule can be worked out, and a new
return date written into the notice of motion that is eventually filed.

38. See CPLR 3212(c); (e); Fed. R. Civ. P. 56(d).

39. While 22 N.Y.C.R.R. § 202.42 encourages the use of bifurcated trials in per-
sonal injury cases, the supreme courts do not always follow this practice. For
example, while bifurcated trials are preferred in the Second Department, they
are less common in the First Department. Nevertheless, a unified trial may be
appropriate where the nature and extent of the plaintiff’s injuries are relevant
to the determination of the cause of the injuries, Echeverria v. City of N.Y., 166
A.D.2d 409, 560 N.Y.S.2d 473 (2d Dep’t 1990), or where the issues of liability
and damages are interrelated and pervasive. Nat’l Broadcasting Co., Inc. v. John
Gallin & Son, Inc., 292 A.D.2d 192, 730 N.Y.S.2d 48 (1st Dep’t 2002). In unique
cases, courts may direct a reverse bifurcation, i.e., the first trial is to determine
damages, followed by the liability trial. This unusual procedure is sometimes
employed for mass tort or strict liability cases involving a number of defen-
dants, so as to encourage settlement among the defendants. See, e.g., In re N.Y.
County DES Litig. v. Abbott Labs., 211 A.D.2d 500, 621 N.Y.S.2d 332 (1st Dep’t
1995); Pioli v. Morgan Guar. Trust Co. of N.Y., 199 A.D.2d 144, 605 N.Y.S.2d 254
(1st Dep’t 1993); In re N.Y. City Asbestos Litig., 173 Misc. 2d 121, 660 N.Y.S.2d 803
(Sup. Ct., N.Y. Co. 1997).

40. See CPLR 3212(c). A jury trial may also be available if timely demanded.
CPLR 2218. See also Fed. R. Civ. P. 56(d).

41. CPLR 2221. Cf. Fed. R. Civ. P. 60; Local Federal S.D./E.D. Rule 6.3.

42. A combined motion to reargue and/or renew must separately identify and
support each aspect of the motion, and the court is required to separately state
its decision. CPLR 2221(f). As we will see below, this has implications for the
questions of appealability.

43. CPLR 2221(d): “A motion for leave to reargue . . . (2) shall be based upon
matters of fact or law allegedly overlooked or misapprehended by the court in
determining the prior motion, but shall not include any matters of fact not
offered on the prior motion.” 

44. While such simple oppositions are often all that is needed, you should be
careful not to take the moving papers for granted.

45. CPLR 2221(e): “A motion for leave to renew . . . (2) shall be based upon
new facts not offered on the prior motion that would change the prior determi-
nation or shall demonstrate that there has been a change in the law that would
change the prior determination; and (3) shall contain reasonable justification
for the failure to present such facts on the prior motion.”

46. See, e.g., Elder v. Elder, 21 A.D.3d 1055, 802 N.Y.S.2d 457 (2d Dep’t 2005)
(renewal motion based on evidence that could have with due diligence been
discovered earlier and on matters of public record properly denied); Luna v.
Port Auth. of N.Y. & N.J., 21 A.D.3d 324, 800 N.Y.S.2d 170 (1st Dep’t 2005)
(renewal motion was properly based on deposition which the plaintiff was
unable to obtain earlier despite due diligence).

47. As one would expect, and to the disappointment of the losing party, the
motion must be made to the same judge who decided the original motion,
unless he or she is unable to hear it. CPLR 2221(a), (c).

48. CPLR 2221(d)(3) requires that a motion to reargue be made within 30 days
after service of a copy of the order with notice of entry; this time limit is not
applicable to the Appellate Division or Court of Appeals, which set forth their
own time limits.

49. A motion for leave to renew is not subject to the same time constraints as
a motion for leave to reargue, Luna, 21 A.D.3d 324, and may be made after the
time period to appeal from the original order has expired. Patterson v. Town of
Hempstead, 104 A.D.2d 975, 480 N.Y.S.2d 899 (2d Dep’t 1984). 

50. CPLR 5701(a)(2)(viii) includes in the list of orders that are appealable as of
right, an order which “grants a motion for leave to reargue made pursuant to
subdivision (d) of rule 2221 or determines a motion for leave to renew made
pursuant to subdivision (e) of rule 2221.”
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One of the first Burden of Proof
columns1 was an overview of
expert witness practice in

New York state courts, a topic worthy
of greater attention in several respects.
One of those areas is the topic of this
column, and the next: challenges to the
admissibility of expert testimony at
trial based upon the technical or sci-
entific basis of, and the methodology
utilized by, the proffered expert.
Litigating in this area requires under-
standing the development of, and ten-
sions between, the Frye2 (this column)
and Daubert3 (next column) standards,
and their application by the courts of
this state. The original column cau-
tioned “[t]his is an evolving area, and
practitioners are advised to pay close
attention to new cases in this area, par-
ticularly any Appellate Division pro-
nouncements.” If I must say so myself,
good advice – then, now, and for the
foreseeable future.

Frye and Daubert provide a frame-
work for trial judges in deciding
whether expert testimony is to be per-
mitted and, if the expert is permitted to
testify, whether to limit the scope of the
expert’s testimony. Frye’s “general
acceptance” test reigned in New York
courts and in federal courts from 1923
to 1993. However, in 1993 the United
States Supreme Court decided Daubert,
holding that Federal Rule of Evidence
702 superceded Frye. Thereafter, in fed-
eral court, Frye was replaced with
Daubert. The role of federal judges in
determining whether a jury should
hear a particular expert’s testimony

was re-cast, with the judge acting as
“gatekeeper.” General acceptance as a
measure of reliability, while still a fac-
tor to be considered, was no longer the
sole, or even key, test. More on Daubert
next issue. For now, back to Frye.

In 1923 the District of Columbia
Circuit decided Frye v. United States,
reviewing a trial court’s ruling on the
admissibility of expert testimony of the
results of a “deception test,” a.k.a. a lie
detector test. The Circuit Court, quot-
ing directly from the defendant’s brief,
explained when expert testimony is
appropriate: 

When the question involved does
not lie within the range of common
experience or common knowledge,
but requires special experience or
special knowledge, then the opin-
ions of witnesses skilled in that
particular science, art, or trade to
which the question relates are
admissible in evidence.4

Assuming expert testimony was
appropriate, what was the role, and
what standards governed the role, of
the trial judge in vetting the basic
soundness of the proposed testimony?
The Frye court, in what has become
known thereafter in the vernacular as
the “Frye test,” explained:

Somewhere in this twilight zone
the evidential force of the principle
must be recognized, and while
courts will go a long way in admit-
ting expert testimony deduced
from a well-recognized scientific
principle or discovery, the thing
from which the deduction is made

must be sufficiently established to
have gained general acceptance in
the particular field in which it
belongs.5

“General acceptance in the particu-
lar field” became the sine qua non for
the reliability of expert testimony. New
York state courts readily adopted Frye
and, despite a lively debate in some of
the lower courts, the New York Court
of Appeals continues to follow Frye.

In determining whether expert tes-
timony is appropriate, trial courts in
New York must carefully exercise their
discretion. In deciding when jurors
would benefit from the testimony of an
expert,

courts should be wary not to
exclude such testimony merely
because, to some degree, it invades
the jury’s province. As we have
previously noted, “expert opinion
testimony is used in partial substi-
tution for the jury’s otherwise
exclusive province which is to
draw ‘conclusions from the facts.’
It is a kind of authorized encroach-
ment in that respect.”6

In evaluating the reliability of
expert testimony, Frye may be satis-
fied in three ways. Professor Richard
Farrell, in Prince, Richardson, explains:

First, general acceptance may be so
notorious that the court may take
judicial notice of it. . . . Second,
acceptance may be established by
reference to “legal writings and
judicial opinions.” . . . Third, if
acceptance cannot be established
by either judicial notice or the legal
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literature, then the Trial Judge may
conduct a hearing at which the pro-
ponent may establish admissibility
by offering evidence of acceptance,
including the expert’s own testimo-
ny (citations omitted).7

Twice since the United States
Supreme Court decided Daubert, the
New York State Court of Appeals has
reaffirmed that Frye remains the stan-
dard in New York,8 quoting verbatim
from the original opinion.9

A Frye challenge may arise at trial,
in a hearing before trial as part of a
motion in limine, or as part of a sum-
mary judgment motion.10

In a 2004 decision, Marsh v.
Smyth,11 the First Department exam-
ined the preclusion of two of plain-
tiff’s experts in a medical malpractice
action following a Frye hearing, on the
grounds that their theories concerning
the positioning of the arm of the
injured party during surgery were not
generally accepted in the medical
field. Citing Frye, the First Department
held this was error: “The experts’ tes-
timony, and the supporting medical
literature, satisfied the Frye standard,
and a jury should be permitted to
hear the testimony.”12

In Zito v. Zabarsky,13 a Second
Department decision citing Justice
Saxe’s concurring opinion in Marsh,
that court, in reviewing a trial court’s
preclusion of plaintiff’s medical
experts in a medical malpractice
action, reminded litigants that the
“burden of proving general accept-
ance rests upon the party offering 
the disputed expert testimony.”14

Acknowledging that the alleged
causal link between an excessive dose
of Zocar and the onset of polymyosi-
tis was a novel one, warranting a 
Frye hearing, the Second Department
held that the trial court had “erred 
in applying Frye too restrictively,”15

precluding the expert on the basis
that no medical literature reported
the alleged causal connection:

In that regard, I agree with the
statement in the concurring opin-
ion of Justice David B. Saxe 
of the Appellate Division, First

Department, in [Marsh] that it is
not necessary “that the underlying
support for the theory of causation
consist of cases or studies consider-
ing circumstances exactly parallel
to those under consideration in the
litigation. It is sufficient if a synthe-
sis of various studies or cases rea-
sonably permits the conclusion
reached by the plaintiff’s expert.”
As stated in Beck v Warner-Lambert
Co. (NYLJ, Sept. 13, 2002, at 18, col
2), which also involved a novel sci-
entific opinion concerning the
causal relationship between the
ingestion of a drug and the devel-
opment of a disease, “general
acceptance does not necessarily
mean that a majority of the scien-
tists involved subscribe to the con-
clusion. Rather it means that those
espousing the theory or opinion
have followed generally accepted
scientific principles and methodol-
ogy in evaluating clinical data to
reach their conclusions.”16

After carefully reviewing the proof
that was put forward a trial, the
Second Department concluded:

Moreover, the trial court, while
purporting to credit the deductive
reasoning of the plaintiff’s experts,
apparently believed that the Frye
test could only be satisfied with
medical texts, studies, or other lit-
erature which supported the plain-
tiff’s theory of causation under cir-
cumstances virtually identical to
those of the plaintiff. However, the
Frye test is not that exacting.

The fact that there was no textual
authority directly on point to sup-
port the experts’ opinion is rele-
vant only to the weight to be given
the testimony, but does not pre-
clude its admissibility. 

A strict application of the Frye test
may result in disenfranchising per-
sons entitled to sue for the negli-
gence of tortfeasors. With the
plethora of new drugs entering the
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market, the first users of a new
drug who sustain injury because of
the dangerous properties of the
drug or inappropriate treatment
protocols will be barred from
obtaining redress if the test were
restrictively applied.17

Finally, addressing the trial court’s
having conducted what it called a
Frye/Daubert hearing, the Second
Department stated, in a footnote, that
“New York has not adopted the
Daubert standard, but rather continues
to adhere to the Frye test for determin-
ing the admissibility of novel scientific
evidence.”18

Frye’s general acceptance test con-
tinues to be followed in the Third19

and Fourth Departments.20

With Frye so firmly entrenched in
New York state court practice vis-à-vis
reliability and claims of novel scientif-
ic evidence, does Daubert have a role to
play in our state courts? Next issue’s
column will, I hope, shed some light
on this question. ■

1. David Paul Horowitz, Burden of Proof, “Expert
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4. Frye, 293 F. at 1015.
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6. People v. Lee, 96 N.Y.2d 157, 726 N.Y.S.2d 361
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541 N.Y.S.2d 340 (1989) (internal citation omitted)
(quoting People v. Cronin, 60 N.Y.2d 430, 432, 470
N.Y.S.2d 110 (1983))).
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ed. 2005).
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acceptance).
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10. See, e.g., Heckstall v. Pincus, 19 A.D.3d 203, 797
N.Y.S.2d 445 (1st Dep’t 2005).
11. 12 A.D.3d 307, 785 N.Y.S.2d 440 (1st Dep’t
2004).
12. Id.
13. No. 2004-01148, 2006 WL205067 (2d Dep’t Jan.
24, 2006).
14. Id.
15. Id.
16. Id.
17. Id.
18. Id.
19. People v. Cole, 24 A.D.3d 1021, 807 N.Y.S.2d 166
(3d Dep’t 2005).
20. People v. Wooten, 283 A.D.2d 931, 725 N.Y.S.2d
767 (4th Dep’t 2001).

is very important. At the beginning 
of my term, I appointed Francis
Musselman as chair of the Committee
on Law Practice Management. He is
the former managing partner of
Milbank Tweed Hadley & McCloy LLP
and one of the first chairs of the ABA
Law Practice Management Section.
Fran assembled an impressive commit-
tee of 32 members with outstanding
qualifications on issues such as tech-
nology, marketing, human resources
within the firm, practice management,
and finance. The committee conducted
an online survey of law firms in New
York to determine the needs of our
members in managing their law prac-
tices. The committee was one of the
most prolific sponsors of programs at
the January 2006 Annual Meeting, and
its members are publishing a regular
column on law practice management
in the New York State Bar Association
Journal. In addition, they are preparing
a law practice management guide, an
online database of law practice manage-
ment resources, and a revamped Web
page. Fran Musselman and his commit-
tee have also scheduled two upcoming
seminars on attorney escrow accounts
and ethical marketing. I am grateful to
Fran and the committee members, to
Terry Brooks who has been instrumen-
tal in launching this program, and to
Pam McDevitt, the new LPM Director.

In my first column, as a part of
emphasizing the legal profession’s
indispensable role in the administra-
tion of justice, I talked about the
importance of professionalism and the
attempt to teach it in CLE programs. I
am therefore delighted that we are
having what I believe will be an out-
standing professionalism program in
New York City in May. Through the
efforts of Paul Saunders, partner at
Cravath, Swaine & Moore, LLP in New
York City, and Terry Brooks, we are
assembling a group of highly esteemed
practitioners to discuss professionalism
and the practice of law. The four-hour
session will be taped and will be suffi-

cient to fulfill the CLE ethics require-
ments for a two-year period. I hope
that the program will be purchased
statewide and will inspire and assist
practitioners for a number of years.

I also discussed in my first column
the fact that members sometimes feel
remote from the Association. We need
to remove that remoteness, as much as
we can in an organization in a state this
large. I’ve been using e-mails to reach
out to members, asking them to join
committees, asking their opinions on
topics and telling them what’s happen-
ing; and people seem to be pleased
with the approach, so long as it is not
overused. 

Another approach I’ve used to
reach out is to get out on the road;
whenever invited, I go to local bar
associations to speak. We have also
organized receptions for members in a
number of judicial districts, which
gives me an opportunity to get people
together socially and provide brief
updates about issues affecting the
profession. People seem to enjoy the
receptions. I find meeting with our
members – not just leaders – to be quite
exhilarating, and I will continue to do
so during the remainder of my term.
The opportunity to be together, as
lawyers, is one of the main benefits a
bar association can provide. I have
attempted to do that among the mem-
bers of the House of Delegates by hav-
ing more dinners and by publishing a
House directory. 

Whatever success we have had
obviously would not have been accom-
plished without the help of countless
people, and I cannot possibly provide
a complete list. Thanks first of all to the
officers and to the members of our
Executive Committee, who have been
open to new ideas and indispensable
in implementing them. The House of
Delegates is an extraordinary group
that has been enthusiastically support-
ive, for which I’m greatly appreciative.
Thanks also to all of the section and
committee chairs, who are so indispen-
sable to the work of the Association. 

I have greatly enjoyed my collabo-
ration with our Executive Director Pat

PRESIDENT’S MESSAGE
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Bucklin. She not only runs the day-to-
day operations of the Association, she
is the person I have talked to every day
during the course of the year. Without
her, I could not have accomplished
whatever I have been able to do. She
takes a positive approach to new ideas
and has always been willing to listen
and help me figure out how to make
them work. She is also indispensable 
in anticipating what the President
needs to do and makes the trains run
on time. Associate Executive Director
John Williamson, because of his hard
work and knowledge of the organiza-
tion, makes the House and Executive
Committee meetings work so well. 

Through my travels I’ve seen what
terrific meetings we have with our 
sections and committees, and that is
due to Meetings Director Kathy Heider
and her staff. I go to other meetings put
together by other organizations and
they are never as good. Cindy Feathers
has provided expert advice to me not
only on Pro Bono Affairs but also in
making sure that my syntax is not gar-
bled, my infinitives are not split, and
my participles do not dangle in my
President’s Messages. 

I also want to thank my law firm,
Harris Beach PLLC, without whose
support I could not have been President.
Because of the help of the people in my
Appellate Practice group, which I am
privileged to chair, I have still been
able to argue a number of appeals this
year, for which I am grateful.

I cannot possibly describe what an
exhilarating and rewarding experience
being President of the New York State
Bar Association is. The year has cer-
tainly been the high point of my career.
The President always faces difficulties
of time demands and the need to be
several places and focused on several
issues at the same time. Sometimes the
enjoyment of being President is over-
shadowed by such demands, but the
opportunity to make a difference in the
organization and in the profession
more than compensates for whatever
stressful moments there may be. Seeing
the seeds I planted earlier in the year
bear fruit, working with friends to
achieve common goals, making new
friends, receiving warm welcomes at
section meetings and local bar associa-
tions, having people laugh at my
attempts at humor, having people

come up to me on the street to thank
me for what I’m doing, and such 
experiences as having dinner with the 
Lord Chancellor of England at the
International Law Section meeting in
London are all enjoyable beyond
description.

One of the advantages of our struc-
ture is that the President continues as a
member of the House of Delegates for
life, which means I can stay involved
without getting in anyone’s way. I
know I will miss being President, but 
I look forward to returning to the full-
time practice of law. I also know that
you are in good hands with our
President-Elect, Mark Alcott, who has
been a terrific partner of mine this year. 

Finally, thanks to you, the members
of the Association, for all you have
done this year and for your support
and encouragement for what I’ve 
tried to do. The great strength of our
Association is our membership. Thank
you for the opportunity to have been
President this year. ■
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Promissory Fraud
By Ian Ayres and Gregory Klass

The protracted dispute between Michael Ovitz and
Michael Eisner raised one issue that no one paid
much attention to: Ovitz’s implicit claim that

Disney defrauded him when he was hired. Ovitz main-
tained that Eisner, as the CEO of Disney, promised to give
him extensive powers at the company, but that Ovitz was
shut out, virtually from day one. Eisner countered that he
only made a conditional promise – Ovitz would get the
powers only if he showed that he could handle them.
Where’s the suggestion of fraud? In Eisner’s misrepresen-
tation of intent. According to Ovitz’s reading of Eisner’s
promise, Eisner represented that he intended to give
Ovitz full CEO powers from day one. But those powers
did not appear on day one, or after. And according to
Eisner’s testimony, he didn’t intend to grant them unless
Ovitz’s performance was up to snuff. On Ovitz’s version
of events, then, Eisner may not only have breached his
contract, he may also have committed promissory fraud:
he made a promise he did not intend to perform.

This is the kind of issue that a litigator can easily over-
look. The reason is no mystery: Promissory fraud is
almost never taught in law school, and the cause of action
flies under the canonical radar. Yet our research shows
that in a majority of U.S. jurisdictions, there are more
promissory fraud cases than cases involving more famil-
iar doctrines like mistake and impossibility. And promis-
sory fraud can be a powerful weapon. It permits the
recovery of punitive damages for events surrounding a
breach of contract; it can allow a plaintiff to avoid proce-
dural bars like the Statute of Frauds and parole evidence

rule; and promissory fraud can even give rise to criminal
liability.

While there are plenty of promissory fraud cases out
there, we have found that promissory fraud claims are
often mislitigated, with both plaintiffs and defendants
missing significant opportunities. This article provides an
introduction to the cause of action, outlines a number of
practice tips for litigators, and suggests a few reforms.
While we don’t think there should be more promissory
fraud cases – and in fact recommend new ways for limit-
ing promissory fraud liability – we do think that a good
deal more attention should be paid to the details of the
doctrine.

The Curious Doctrine of Promissory Fraud
Promissory fraud happens when a party enters into a con-
tract with no intention to perform. The basic thought is
that a promise implicitly represents an intent to perform,
and this representation can be true or false like any other.
In the words of one of the first decisions to recognize the
cause of action, “the state of a man’s mind is as much a
fact as the state of his digestion.”1

While at first blush the doctrine can appear odd – a
broken promise is not the same thing as a lie – in fact, a
successful promissory fraud claim satisfies all of the tra-
ditional elements of deceit: representation of a material
existing fact, falsity, scienter, deception and injury.2 There
is a misrepresentation: A promise represents a present
intent to perform; where that intent is not present, the
representation is false. The misrepresentation is almost
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always material: What party entering into a contract
wouldn’t want to know that the other side doesn’t intend
to perform? The misrepresentation is knowing (scienter),
since the promisor must know his or her intent. The
promisee has reasonably relied upon the representation
by entering into and performing his or her side of the
agreement. And if the promisor then breaches, we have
proximate harm: the whole point of the representation of
an intent to perform was to assure the promisee that he or
she could rely on performance happening.

While the above summary overlooks a few complexi-
ties, it shows that promissory fraud is not really all that
odd. Breach of contract is not fraud. But when the breach-
ing party never intended to perform in the first place, the
promise is fraudulent, plain and simple. Promisees have
a right to think that they are bargaining for performance,
not an action for breach of contract.

Promissory Fraud in New York
Until the mid-1990s, there was some confusion as to
whether New York recognized the action for promissory
fraud. As early as 1957, the Court of Appeals articulated
and affirmed the basic idea behind the action:

While [m]ere promissory statements as to what will be
done in the future are not actionable, it is settled that, if
a promise was actually made with a preconceived and
undisclosed intention of not performing it, it constitutes
a misrepresentation of a material existing fact upon
which an action for rescission may be predicated.3

The next year, in Channel Master Corp. v. Aluminum Ltd.
Sales, Inc., the Court extended this rule to actions for dam-
ages, writing that “one who fraudulently misrepresents
himself as intending to perform an agreement is subject to
liability in tort whether the agreement is enforcible or not.”4

Despite their apparently clear language, Sabo and
Channel Master did not put an end to the question of
whether promissory fraud was actionable in New York.
Lower courts found it difficult to reconcile them with
dicta in a 1910 case, Adams v. Gillig,5 which considered a
claim that a real property purchaser falsely represented
an intent to develop property for residential purposes.
While Gillig held the misrepresentation to be actionable,
the Court emphasized that the representations at issue
were collateral to the contract and suggested that “state-
ments promissory in their nature and relating to future
actions must be enforced if at all by an action upon the
contract.”6 Even after the Court of Appeals’s subsequent
contrary statements in Sabo and Channel Master, lower
New York courts, and especially the First Department,
read Gillig to entail that “a cause of action for fraud does
not arise when the only alleged fraud relates to a breach
of contract,”7 and that “[a] contract action may not be
converted into one for fraud by the mere additional alle-
gation that the contracting party did not intend to meet
his contractual obligation.”8

To our minds, these cases were misguided, since
promissory fraud is a separate wrong, even if embedded
in the contracting process. We believe the Court of
Appeals cleared up this confusion in 1995, with its deci-
sion in Graubard Mollen Dannett & Horowitz v. Moskovitz.9
Graubard once again affirmed that “[a] false statement of
intention is sufficient to support an action for fraud, even
where that statement relates to an agreement between the
parties.”10 While this would seem to have decided the
issue as far as New York law goes,11 federal courts apply-
ing New York law occasionally still rely on the earlier line
of cases to dismiss promissory fraud claims.12 Attorneys
litigating promissory fraud cases under New York law
should take special care navigating these waters.

Evidentiary Issues
To say that we can make sense of promissory fraud using
the traditional definition of deceit is not to say that the
cause of action doesn’t raise special issues. The most sig-
nificant is proof of intent. Direct evidence of a bad initial
intent – a defendant’s admission of his or her insincerity
– is hard to come by. Absent such evidence, how can a
plaintiff prove something as private and fleeting as the
defendant’s intent at the time of formation?

Worries about proof of promisor intent once caused
many jurisdictions to reject the action for promissory
fraud. The thought seems to have been that, in order to

allow proof of intent by circumstantial evidence, eviden-
tiary standards would have to be so relaxed that every
action for breach of contract would be transformed into a
fraud case. And one still finds thinking along these lines
in jurisdictions like Illinois, Michigan and Tennessee,
where courts set an especially high evidentiary bar for
promissory fraud claims.13

But once you start to look at actual cases, you quickly
see that there are numerous situations in which there is
more than enough independent evidence of a bad initial
intent. Think about the Georgia crematorium owner, who
had over the course of many years failed to perform hun-
dreds of promises to cremate remains, leaving them
instead to decompose in a field. Or the itinerant roofing
contractor, who takes a down payment on the job and
then immediately moves on to the next town to make
similar broken promises.

Proper judicial policing of the sufficiency of pleadings
and evidence should prevent plaintiffs from turning run-

Once you start to look at actual 
cases, you quickly see that there are
numerous situations in which there 
is more than enough independent 

evidence of a bad initial intent.



stringing the promisee along. Or the promisor may take
actions inconsistent with performance. A contractor who
promises to begin work immediately, but uses the down
payment to buy a ticket to Tahiti on a plane leaving the
next day cannot intend to perform.

Practitioners should also remember the doctrine of
chances. One broken promise may be the result of
changed circumstances or chance, but a repeated string of
similar breaches gives rise to the inference that they were
all the result of a similar intent not to perform. Finally,
while never dispositive – and certainly never enough on
its own to survive a motion for summary judgment – the
fact that the promisor did not perform is relevant to
assessing his or her initial intent.

We summarize these various forms of evidence in
Table 1.

Possible Pitfalls and Recommended Reforms
While promissory fraud is a form of deceit like any other,
these implicit representations of intent raise some unusu-
al problems in litigation. Three bear special mention: the
importance of separate proof of scienter, some problemat-
ic uses of promisor testimony as to intent, and the possi-
bility of promises that do not represent an intent to per-
form.

In the traditional action for deceit, a plaintiff must
prove scienter – that the defendant was not merely mis-
taken, but he or she made the misrepresentation know-
ingly or with reckless disregard of the truth. In promis-
sory fraud cases, however, we often find courts omitting
separate proof of scienter. Courts reason that a promisor
cannot be mistaken about his or her own intent. Thus if
the defendant didn’t intend to perform, the misrepresen-
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of-the-mill breach of contract cases into actions for prom-
issory fraud. Most states have some analog to Rule 9(b) of
the Federal Rules of Civil Procedure, which requires
plaintiffs to plead fraud in particularity. In New York,
CPLR 3016(b) requires that where a cause of action or
defense is based on fraud, “the circumstances constitut-
ing the wrong shall be stated in detail.” We believe that
where the claim is one of promissory fraud, courts or leg-
islatures should require even more: a plaintiff should
have to plead independent evidence – other than the
mere fact of breach – of an initial intent not to perform.
Finally, in cases that survive the pleading stage, judges
should still be quick to grant motions for summary judg-
ment when, after discovery, the plaintiff cannot present
independent evidence of bad intent.

Of course it is the attorneys representing parties to
promissory fraud cases who are responsible for develop-
ing evidence of the defendant’s initial intent.14 Whether
you represent plaintiff or defendant, it is helpful to think
of the evidentiary question in terms of changed circum-
stances: Are there any facts to suggest that between the
time of promising and the time of breach, the defendant
changed his or her mind about performing? (Remember,
the central fact is not the defendant’s intent at the time of
breach, but at the time of promising.) The best defensive
evidence is an unforeseen event – such as a change in
market price, increased cost of performance, or a better
offer – that explains why the defendant changed his or
her mind about performing. Correspondingly, a plaintiff
who can argue no changed circumstances makes a good
case for no change of heart. For the same reason, the
length of time between promise and breach can be rele-
vant. A short period between formation and the first sign
of an intent to breach narrows the window for changed
circumstances to occur and makes it much less likely that
the defendant reconsidered performance. The longer the
time, the more likely the defendant had a change of heart.

A defendant’s partial performance can be strong evi-
dence of an initial intent to perform. Why invest in per-
formance if you intend to breach? That said, we also see
cases where partial performance was used to string the
plaintiff along – such as where a remodeling contractor
performs just enough (knocking down a wall, leaving
some tools at the house) to convince the plaintiff not to
bring an immediate action for breach. As with all circum-
stantial evidence of intent, the appropriate inference will
be highly dependent on context.

In addition to changed circumstances, events and con-
ditions at or around the time of promising can be strong-
ly indicative of promisor intent. For instance, a buyer
who is teetering on the edge of bankruptcy and purchas-
es on credit probably knows that he or she will be unable
to make the promised payments. Alternatively, independ-
ent evidence of deceit – for example, other lies surround-
ing the promise – can also show that the promisor was

Circumstantial Evidence of Promisor Intent

1. Post-promise events

a. whether there were any changed circumstances 
that account for a post-promise decision not 
to perform

b. the length of time between promise and 
non-performance

c. whether the promisor made any attempt to 
perform

2. Circumstances at or around the time of promising

a. the promisor’s initial awareness of conditions 
likely to prevent her performance

b. evidence that the promisor intended to 
deceive the promisee

c. other significant promisor behavior

3. Other similar unexcused instances of 
non-performance (the doctrine of chances)

4. Breach
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tation must have been a knowing one, and hence there is
no need for separate proof of scienter. As one Maryland
court put it, “any promise that is made with the present
intention not to perform . . . is, perforce, an intentional
misrepresentation.”15

While there is something to this intuition, defense
attorneys should resist the assumption that every misrep-
resentation of intent is perforce an intentional misrepre-
sentation. Two important exceptions are promises made
by a principal’s agent, and cases where the defendant
didn’t understand the meaning of his or her promise.

While a natural person always knows his or her own
intent, an agent may not be aware of the principal’s
intent, or a principal aware of an agent’s representations.
In Leisure American Resorts, Inc. v. Knutilla,16 for example,
representatives of a time-share seller informed an owner
that the company would repurchase the owner’s time
share, though the company’s policy was to repurchase
only in hardship cases. While the Alabama Supreme
Court affirmed a finding of promissory fraud, it
described no evidence that the misrepresentations were
made knowingly – that the representatives weren’t sim-
ply misinformed as to the company policy. Nor was there
any discussion of whether a mistake of this sort was reck-
less, or whether it might be a mere matter of negligence
or even a reasonable mistake. This was wrong. In such
cases, separate proof of scienter should be required.

A promisor can also mistakenly misrepresent her
intent if she doesn’t understand the meaning of her own
promise. In Beneficial Personnel Services of Texas, Inc. v.
Rey,17 an employer promised to provide employees the
same benefits as described in the Texas Worker’s
Compensation Act, though an internal directive stated
that employees were not to be allowed to choose their
own doctors – a restriction that the Act would have disal-
lowed. In this case, the Texas Court of Appeals correctly
recognized that the misrepresentation would have been a
matter of mistake if the employer didn’t understand what
benefits were guaranteed by the Act – that is, didn’t
understand the meaning of its promise. Thus separate
proof of scienter was necessary. The court found the
requirement met, however, because even if the misrepre-
sentation was not knowing, such a mistake would have
been reckless. Again, defense attorneys in such situations
will do well to insist on separate proof of scienter.

The possibility of misrepresentations of intent that
result from mistakes of meaning brings us to a second
observable pitfall: the misuse of a defendant’s in-court
testimony. A defendant to a breach of contract action
should be allowed to argue an alternative interpretation
of the contract. But then we must guard against allowing
the plaintiff to turn those arguments against the defen-
dant as evidence of an intent not to perform. Yet we find
cases where just this happens – where a defendant’s legit-
imate alternative interpretation of the contract (“What I

meant was . . .”) gets turned against the defendant as 
evidence of promissory fraud (“But then you didn’t
intend . . .”). Thus in our introductory example of the
Ovitz/Eisner dispute, we would be comfortable allowing
Ovitz to prove Eisner’s bad initial intent by pointing to
the fact that Eisner immediately failed to perform (no
changed circumstances), or that he took actions at the
time of promising that were inconsistent with an intent to
perform. We would be less sanguine, however, about any
attempt to use Eisner’s testimony regarding his alterna-
tive interpretation of the contract to prove a bad initial
intent. Eisner should be allowed to argue a reasonable
alternative interpretation without opening himself up to
accusations of promissory fraud.

Similar issues arise where courts admit a defendant’s
in-court denial that he or she ever made the promise as
evidence of promissory fraud. As we noted above, a pat-
tern of deception can be evidence of no intent to perform.
Thus a defendant’s pre-litigation denial of a promise may
be relevant to proving promissory fraud. But in-court
statements should be treated with more suspicion. The
Oregon Supreme Court correctly diagnosed the danger:

Such denial implies not at all that, if the promise were
made, there was no intention to perform. And it cer-
tainly does not bar the defendant, when the evidence
is all in, from saying to the plaintiff: “Even though the
trier of fact may believe I made the promise, there is no
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proof that I did so fraudulently because of an intention
not to perform.” Bad indeed would be the case of the
honest man who has made no such promise, if when
falsely charged with it, he may not deny it without
having his truth considered as some evidence either
that there was such undertaking or that it was deceit-
fully made.18

At the very least, where such statements are admitted,
courts should insist on separate proof of scienter – for the
reasons discussed above.

Finally, litigators should keep in mind the possibility
that some promises might not represent an intent to per-
form. The Second Restatement of Torts gets it seriously
wrong when it declares that “a promise necessarily car-
ries with it the implied assertion of an intention to per-
form.”19 The drafters here would have done well to recall
Holmes’s famous dictum that “the duty to keep a contract
at common law means a prediction that you must pay

damages if you do not keep it, – and nothing else.”20

Between sophisticated, repeat-players, it may be under-
stood that one or each of the parties retains an option of
breaching and paying damages – and therefore may only
intend to perform or pay damages.21 To take a particularly
stark example, in some circumstances Delaware corporate
law requires acquisition targets to affirmatively solicit
better offers and to auction the firm to the highest bidder
once takeover becomes inevitable.22 Acquirers entering
into merger agreement should know that the target may
have a duty before closing to consider, and even to solic-
it, subsequent better offers that may cause it to breach the
merger agreement. The target company cannot intend to
perform a merger agreement come what may, for the law
permits it to have at most a conditional intent.

We believe that, as an empirical matter, most contracts
do represent an intent to perform. But certainly there are
contexts – for example, against a background of mutually
understood business practices – where this is not the par-
ties’ understanding. And we see no reason why, in a
given case, the parties should not be able explicitly to dis-
claim any representation of an intent to perform, thereby
avoiding most liability for promissory fraud. Thus what
the Second Restatement of Torts takes as a necessary repre-
sentation, we would recommend as an interpretive
default: Courts should interpret a promise as implicitly
representing an intent to perform absent evidence to the
contrary. Such evidence can include local business prac-

tice, course of dealings between the parties, and the
explicit terms of the contract.

Assuming that a court were to accept the defendant’s
argument that he or she made a “Holmesian” promise,
which did not represent an intent to perform, the plaintiff
might still push forward with a claim of promissory
fraud. The point here – and it will be our last one – turns
on the difference between not intending to perform and
intending not to perform.

If the parties treat the contract as a promise to perform
or pay damages, it is perfectly acceptable if the promisor
does not intend to perform. Thus he or she might intend
to perform only under certain (undisclosed) conditions,
or might intend to perform or pay damages, all without
misrepresentation. But it would still be wrongful if the
promisor entered into the agreement with an affirmative
intent not to perform – believing from the start that per-
formance would not happen. A comparison to option
contracts is helpful here. If Gertrude buys an option to
purchase Pablo’s house, she does not commit promissory
fraud if she intends to purchase only under certain undis-
closed circumstances. The point of an option is to allow
the option holder to decide later on. But Gertrude
arguably commits promissory fraud if, at the time of pur-
chase, she intends not to exercise the option under any
circumstances, but buys it merely to keep Pablo from sell-
ing to a third party. Similarly, a Holmesian promisor who
intends to breach in any circumstances is still guilty of
promissory fraud.

The idea of insincere promises is familiar in literature.
In The Producers, the audience knows that Max Bialystock
never intends to give his investors a return from
Springtime for Hitler. In the “Frog Prince,” the Brothers
Grimm tell us that the king’s daughter never intends to
befriend the frog, though she promises to do so if he will
retrieve her golden ball. And after so many bad acts, who
can believe that Lucy ever intended to hold the football
for Charlie Brown? ■
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detail with reference to the case law).

15. Miller v. Fairchild Indus., Inc., 629 A.2d 1293, 1304 (Md. Ct. Spec. App. 1993);
see also Restatement (Second) of Torts § 530(1) cmt. b (1979) (pointing out that

if a speaker does not have the intention he represents himself to have, “he must
of course be taken to know that he does not have it”); Fowler V. Harper, et al.,
The Law of Torts § 7.8, 418 (3d ed. 1996) (“[I]nnocent false statements could
scarcely include false statements of one’s own intention, or promissory fraud”).

16. 547 So. 2d 424 (Ala. 1989).

17. 927 S.W.2d 157 (Tex. App. 1996), vacated by request of both parties and without
reference to the merits, 938 S.W.2d 717 (Tex. 1997).

18. Holland v. Lentz, 397 P.2d 787, 796 (Or. 1964) (quoting McCreight v. Davey
Tree Expert Co., 254 N.W. 623, 625 (Minn. 1934)).

19. Restatement (Second) of Torts § 530 cmt. c (1977). The Second Restatement of
Contracts takes a more nuanced view, stipulating that “[i]f it is reasonable to do
so, the promisee may properly interpret a promise as an assertion that the
promisor intends to perform the promise.” Restatement (Second) of Contracts
§ 171(2) (1981). The comments indicate that when the drafters inserted the “if
reasonable to do so” proviso, they were thinking of situations where “the
promisor has disclosed his intention not to perform or [where] performance is
known not to be within his control.” Id. cmt. b.

20. Oliver W. Holmes, The Path of the Law, 10 Harv. L. Rev. 457 (1897), reprint-
ed in 110 Harv. L. Rev. 991, 995 (1996–1997).

21. The Southern District has suggested that the legitimacy of an intent to per-
form or pay damages explains New York’s (old) reluctance to recognize prom-
issory fraud: “The rationale for this rule is that a party need not be expressing
an unconditional intention to perform by contracting, and may instead be
expressing an intention either to perform or suffer the ordinary contractual
consequences for a breach.” VTech Holdings Ltd. v. Lucent Techs., Inc., 172 F.
Supp. 2d 435, 439 (S.D.N.Y. 2001).

22. Revlon v. MacAndrews & Forbes Holdings, Inc., 506 A.2d 173, 182 (Del. 1985)
(finding that when a sale is inevitable, the target’s board of directors is required
to act as would “auctioneers charged with getting the best price for the stock-
holders at a sale of the company”).
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By all reports, the cost of hiring
newly minted Juris Doctors is
rising again, after several con-

secutive years of stability. Many larger
firms have crossed the $100,000 mark
in associate starting salaries (higher
still in New York City). Smaller firms
across the state more typically rely 
on lateral hiring to build their legal
staffs. They probably won’t feel the
full impact of higher starting salaries
for some time, as they also hire rela-
tively fewer lawyers than their larger
counterparts, and because it usually
takes a year or so for increased starting
salaries to ripple up into the lateral
market. Eventually, however, the cost
of attracting talent is going to rise for
most, if not all, of New York’s law
firms.

That’s not all that’s going to rise. As
the cost of hiring rises, so does the cost
of attrition. When firms hire associates,
they must front the cost of associates’
salaries and benefits for some consid-
erable time until they are able to collect
enough cash – on a regular and pre-
dictable basis – to cover their costs. Not
only must firms cover direct salary
costs, but they also have to cover
“overhead” costs, such as support
staff, rent and occupancy, professional
liability insurance, technology and sys-
tems, and a host of other operating-
expense items. To some degree, these
“overhead” costs represent fixed and
continuing expenses that would be
incurred whether or not the firm hired
an additional associate. That said, they
are still very real costs and represent
wasted resources if they are not put to
use supporting revenue-generating

activities – like serving clients. The bot-
tom line is if an associate leaves the
firm before cash inflow starts to exceed
cash outflow (a condition known to my
fellow economists as “break-even”) the
firm forfeits all of the accumulated
investment it has made in bringing the
associate on board in the first place.
This can be, as we will see, a very big
number, indeed.

Let’s look at a hypothetical case.
Our estimates are generally borne out
by available survey data for firms of
many sizes. 

If our hypothetical firm is going to
pay an incoming associate $100,000,
the annual associated benefits and tax
costs typically run to about 18% of base
salary. So, that $100,000 annual pay-
check is now $118,000. Furthermore,
it’s not likely to stay at that level for
three or four years. Annual raises after
the first 15 months of employment
generally run about 7% per year. 

Surveys of smaller firms of all sizes
generally put the support-staff and
“overhead” costs needed to support an
associate at about $95,000 per year.
These costs, like so many others, will
probably rise with the general level of
inflation. For simplicity, we’ve chosen
to ignore inflation. So, that $100,000
associate now costs the firm $213,000
per year, or $17,750 per month.

The good news is that the associate
will soon be billing time to clients. But,
not right away. If the firm typically
gets, say, 1,800 hours a year from an
experienced associate, it will take 
nearly a full year before a brand new
recruit is recording 150 solid hours per
month. This lag in the “ramp-up” to
full productivity, is further exacerbated
by the fact that it will take about five
months before the associate’s time is
finally billed and collected, probably at
a fee realization rate that starts at about
70% and rises gradually to about 88%.
Once up to full speed, however, our
hypothetical associate should be gen-
erating collected fees at the rate of
about $30,000 per month – yielding a
monthly profit of $12,250 per month. 

The operative phrase in the last sen-
tence, however, is “Once up to full
speed . . .” The problem is that the law
firm will lose money each month until
collections catch up with cash outflow.
In this hypothetical example (space in
this column does not permit showing
all the calculations), “break-even” will
not occur until the associate has been
at work for 15 months. To compound
matters, at the point of “break-even”
the firm will have racked up nearly
$150,000 in cumulative cash losses
from 15 months of inflows lagging out-
flows. 
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Parting May Be Sweet Sorrow,
But It’s Getting More Expensive
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This is the point at which the firm is
most vulnerable to attrition. If the asso-
ciate leaves – or is asked to leave – at
this point, the firm suffers the maxi-
mum loss of its investment in the asso-
ciate. The good news is that there are,
one hopes, many successive months
ahead of positive cash contribution.
Eventually, the cumulative cash-posi-
tive months will pay back the $150,000
investment, and the firm will be well
on its way to earning a solid profit on
its fully productive associate.

But, when does the firm finally
recoup its investment? In our hypo-
thetical, not until 32 months from the
date of hire. If the associate departs
before this date, the firm has lost some
or all of its investment. We have
already seen that the firm loses
$150,000 if the associate leaves at 15
months. At two years, this loss is still
about $75,000.

Associate attrition is expensive,
especially if it occurs within the first
two years, so it behooves firms of all

sizes to take extra care in hiring new
associates and getting the most out of
the associates already on board.
Larger firms need to assess the effec-
tiveness of their law school recruiting
and associate development programs.
Losing new associates within the first
two years because “the associate just
didn’t work out” is expensive, and
getting even more expensive. ■

Month Year

Salary

and

Benefits

Overhead Total Cost
 Billable

Hours 

 Hourly

Rate

Reali-

zation

Time

Value

Fees 

Collected

Profit

(Loss)

Invest-

ment

 Months

Employed

September 1 9,833 7,917 17,750 - 200 - - - (17,750) (17,750) 1

October 1 9,833 7,917 17,750 25 200 70% 3,500 - (17,750) (35,500) 2

November 1 9,833 7,917 17,750 25 200 70% 3,500 - (17,750) (53,250) 3

December 1 9,833 7,917 17,750 30 200 70% 4,200 - (17,750) (71,000) 4

January 2 9,833 7,917 17,750 35 200 70% 4,900 - (17,750) (88,750) 5

February 2 9,833 7,917 17,750 35 200 75% 5,250 3,500 (14,250) (103,000) 6

March 2 9,833 7,917 17,750 45 200 75% 6,750 3,500 (14,250) (117,250) 7

April 2 9,833 7,917 17,750 50 200 75% 7,500 4,200 (13,550) (130,800) 8

May 2 9,833 7,917 17,750 50 200 80% 8,000 4,900 (12,850) (143,650) 9

June 2 9,833 7,917 17,750 55 200 85% 9,350 5,250 (12,500) (156,150) 10

July 2 9,833 7,917 17,750 75 200 90% 13,500 6,750 (11,000) (167,150) 11

August 2 9,833 7,917 17,750 90 200 100% 18,000 7,500 (10,250) (177,400) 12

September 2 9,833 7,917 17,750 100 200 100% 20,000 8,000 (9,750) (187,150) 13

October 2 9,833 7,917 17,750 100 200 100% 20,000 9,350 (8,400) (195,550) 14

November 2 9,833 7,917 17,750 150 200 100% 30,000 13,500 (4,250) (199,800) 15

December 2 9,833 7,917 17,750 150 200 100% 30,000 18,000 250 (199,550) 16

January 3 10,522 7,917 18,438 150 210 100% 31,500 20,000 1,562 (197,988) 17

February 3 10,522 7,917 18,438 150 210 100% 31,500 20,000 1,562 (196,427) 18

March 3 10,522 7,917 18,438 150 210 100% 31,500 30,000 11,562 (184,865) 19

April 3 10,522 7,917 18,438 150 210 100% 31,500 30,000 11,562 (173,303) 20

May 3 10,522 7,917 18,438 150 210 100% 31,500 31,500 13,062 (160,242) 21

June 3 10,522 7,917 18,438 150 210 100% 31,500 31,500 13,062 (147,180) 22

July 3 10,522 7,917 18,438 150 210 100% 31,500 31,500 13,062 (134,118) 23

August 3 10,522 7,917 18,438 150 210 100% 31,500 31,500 13,062 (121,057) 24

September 3 10,522 7,917 18,438 150 210 100% 31,500 31,500 13,062 (107,995) 25

October 3 10,522 7,917 18,438 150 210 100% 31,500 31,500 13,062 (94,933) 26

November 3 10,522 7,917 18,438 150 210 100% 31,500 31,500 13,062 (81,872) 27

December 3 10,522 7,917 18,438 150 210 100% 31,500 31,500 13,062 (68,810) 28

January 4 11,258 7,917 19,175 150 225 100% 33,750 31,500 12,325 (56,485) 29

February 4 11,258 7,917 19,175 150 225 100% 33,750 31,500 12,325 (44,160) 30

March 4 11,258 7,917 19,175 150 225 100% 33,750 31,500 12,325 (31,835) 31

April 4 11,258 7,917 19,175 150 225 100% 33,750 31,500 12,325 (19,509) 32

May 4 11,258 7,917 19,175 150 225 100% 33,750 33,750 14,575 (4,934) 33

June 4 11,258 7,917 19,175 150 225 100% 33,750 33,750 14,575 9,641 34

July 4 11,258 7,917 19,175 150 225 100% 33,750 33,750 14,575 24,216 35

August 4 11,258 7,917 19,175 150 225 100% 33,750 33,750 14,575 38,791 36

September 4 11,258 7,917 19,175 150 225 100% 33,750 33,750 14,575 53,366 37

October 4 11,258 7,917 19,175 150 225 100% 33,750 33,750 14,575 67,941 38

November 4 11,258 7,917 19,175 150 225 100% 33,750 33,750 14,575 82,517 39

December 4 11,258 7,917 19,175 150 225 100% 33,750 33,750 14,575 97,092 40
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Practitioners who can concentrate
in one or a few fields know how
difficult it can be to learn most of

the law even in those restricted arenas.
This truism highlights the enormous
burden courts bear: they must be
experts in every area of the law. But
merely reading cases is sometimes
insufficient. There are always the par-
allel universes of the real world and
the unwritten, where precise under-
standing emerges only from experi-
ence, practice, custom, guidance from
the learned and other ineffable
sources, which combine to impart wis-
dom. Mortgage foreclosure is one of
those pursuits where “being there”
really helps.

It is this preliminary observation
that leads with dismay to mention of a
continuing series of cases declaring
that a defaulting mortgagor cannot
necessarily save his property on the
eve of foreclosure sale solely by satisfy-
ing the mortgage. Rather, so the cases
say, the mortgagor must also secure a
stay of the sale, failing in which the
payoff may have been futile.1

Real estate veterans will immedi-
ately find this puzzling, and correctly 
so. Inherent in every mortgage is the
sacred, equitable right to pay the 
mortgage debt and unburden the
property from the lien of that mort-
gage. The remedy of mortgage foreclo-

sure afforded a lender is not punitive; 
it is designed to obtain recompense 
for as much of the mortgage debt as 
possible.

In the cases creating the problem
that catches our attention here, even
though the borrower remitted the
mortgage debt, some form of mistake
allowed the foreclosure sale to never-
theless proceed. When the borrower
then sought to overturn the sale (even
with the concurrence of the foreclosing
plaintiff), the courts said, “No, you also
needed that stay.”

Mindful that the right to redeem
survives until the moment the secured
property is struck down at the auction
sale, why would courts create some
obligation to stay the sale when payoff
alone is sufficient? We suggest that 
the answer emerges from pervasive
unawareness of the exceptionally
obscure methodology of “partial fore-
closure,” which leads courts to mix the
proverbial apples and oranges and
thereby commit error.

Understanding partial foreclosure is
the key to solving this puzzle and, it

can be hoped, to banishing the appar-
ent confusion about mortgage redemp-
tion. When a borrower defaults, even-
tually, and about 99.99% of the time,
the lender will accelerate the mortgage
balance, that is, declare due the entire
sum. For illustrative purposes though,
examine this extreme situation. A
lender holds a well above market rate
mortgage (assume perhaps a 15%
yield), with no provision allowing 
prepayment – certainly a desirable
investment well worth preserving. The
borrower is suddenly able to refinance

at 6%, but the lender is unwilling 
to accept a payoff and, as noted, need
not do so.

Knowing that default will elicit
acceleration, the borrower purposely
refrains from remitting mortgage
installments, thereby triggering the
right to redeem, trumping the other-
wise inviolate principle that the mort-
gage cannot be prepaid.

But the lender has a riposte: partial
foreclosure. Instead of accelerating, 
the lender initiates foreclosure found-
ed upon the missed installments 
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Payoff on the Eve 
of Sale

In some cases at least, borrowers 
who should not will nonetheless 
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alone, so that the purchaser at the 
foreclosure sale buys the property 
with the mortgage intact, reduced 
only by the missed installments (and
those that became due during the
course of the action), which becomes
the purchase price at the foreclosure 
sale – weird, obscure, but effective 
for the purpose.

It is obvious that partial foreclosure
will seldom be invoked. Nonetheless,
its unusual nature required a special
statute (Real Property Actions &
Proceedings Law § 1341) to address
procedure when the borrower pays 
off in a partial foreclosure case. The
statute particularly recites the situation
where in a foreclosure “any part of 
the principal or interest is due, and
another portion of either is to become
due. . . .” This is exactly the nature of
partial foreclosure. It has nothing to do
with virtually every other foreclosure
anyone will ever see where the balance
was accelerated and all the money has
become due.

We now arrive at the heart of the
confusion. In the cases declaring a stay
of sale as requirement of redemption,
the courts rely upon RPAPL § 1341.The
section’s misleading title is “Payment
Into Court of Amount Due,” under-
scoring why anyone less than a long-
time foreclosure practitioner could
readily misapprehend the section’s
true meaning. In short, though, it
applies exclusively to partial foreclo-
sure and has no relationship whatsoev-
er to “regular” foreclosure. Thus, this
section cannot be invoked in mortgage
foreclosure cases to impose a stay as a
condition of post-judgment redemp-
tion.

Until the Appellate Division explores
the existence of partial foreclosure, 
it will continue to inject the stay
requirement and, in some cases at
least, borrowers who should not will
nonetheless lose their property. ■

1. Delineation of those cases and a very detailed
analysis supporting the conclusions expressed is 
too lengthy for this space. For that level of depth,
attention is invited to 2 Bergman on New York Mortgage
Foreclosures § 27.10 (Matthew Bender & Co., Inc. 
rev. 2005).
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Progress Against the Tide
Managing Tort Claims Against the City of New York

By Fay Leoussis

In 1994, the City of New York faced a litigation crisis.
The number of pending tort claims had risen to 60,000
and, given a steady increase in new filings, it was fore-

cast that the City would face an even greater accumula-
tion of open cases by 2007 – a huge 110,000. There was no
reason to expect any abatement in these new filings, and
annual payouts were projected to approach a staggering
$1 billion.

These dire predictions did not materialize, but not
because the forecasting was inaccurate. Ten years after the
first steps were taken by the City’s Law Department and
Office of the Comptroller to meet the coming tide, the
City’s tort caseload has shrunk from 60,000 to 33,000.
New case filings are at a 15-year low. By fiscal year 2001,
the total amounts paid out to resolve tort cases had stabi-
lized, and remained so through 2004 – and in fiscal year
2005 a substantial drop in payouts was realized. This arti-
cle offers an “inside view” of how these results were
achieved as City government responded to a significant
legal and fiscal crisis. 

Background – Tort Claim Management 
Under the City Charter
Under the New York City Charter, key decision-making
regarding the resolution of tort claims against the City is
bifurcated. Decisions are made by two City officials: the

Corporation Counsel, who is appointed by the Mayor and
is in charge of the Law Department, and the Comptroller,
a separately elected official who runs an independent
office that is not under mayoral control. The Mayor and
Comptroller need not be, and in the last several years
have not been, of the same political party. This legislative-
ly created structure requires close cooperation between
these two separate offices to achieve the best overall
result for the City, but such cooperation was not always
forthcoming.

As most attorneys are aware, a prerequisite to the
commencement of a personal injury or property damage
lawsuit against the City is the filing of a notice of claim by
the claimant. This must be done within 90 days of the
accrual of the cause of action, which is usually the date of
the injury. The City Charter empowers the Comptroller to
“adjust” such claims. Any unresolved claim generally
becomes a lawsuit. An action may be commenced 30 days
after the service of the notice of claim if the claim has not
been resolved, provided the Comptroller has not request-
ed a statutory hearing allowed under the General
Municipal Law. If a hearing has been requested, com-
mencement of the action should await the conduct of the
hearing, for which the statute allows the Comptroller 90
days from the filing of the notice of claim. Also under the
Charter, lawsuits against the City are to be defended by
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the Corporation Counsel. However, the Corporation
Counsel cannot settle these lawsuits without the
Comptroller’s approval.

For many years, the numbers of tort-claim and tort-
case settlements and other dispositions achieved by the
Comptroller’s Office and the Law Department remained
static. The pace of these dispositions had become woefully
inadequate in an era of rapidly growing claim and case
filings. By 1994, the pending tort caseload had grown to
nearly 60,000 because the rate of filings had significantly
outpaced the rate of resolutions, with the excess increasing
by an average of 5,000 a year. If the same rate of resolu-
tion of cases had been allowed to continue, that backlog
of pending cases would have reached 110,000 by 2007. 

The Hurdles Facing the Law Department
Given the number of attorneys in the Law Department’s
Tort Division assigned to handle the caseload noted
above, the City had long confronted a critical case-man-
agement challenge. With certain exceptions, the Tort
Division had to use a time-saving “horizontal” case-man-
agement system, in which each attorney performs a sin-
gle task with regard to hundreds of cases, such as draft-
ing pleadings, discovery compliance, or motion practice.
Except for designated case categories, the Tort Division
has not been able to use “vertical” case assignment,
where one attorney handles a case from start to finish. 

This horizontal assignment system, coupled with
budget cuts made during the recession of the early 1990s
(which further limited the Tort Division’s attorney head
count), left the Division in an essentially “reactive” state
in its defense of tort claims. For example, the pre-litiga-
tion hearings that are statutorily authorized for munici-
pal defendants after service of a notice of claim (General
Municipal Law § 50-h), were fairly cursory, without the
depth of a full examination before trial. Further, pre-liti-
gation medical examinations authorized by the same
statute were rarely scheduled. Document and witness
production by the City were often delayed for years after
the commencement of litigation, and long after the plain-
tiff’s service of discovery requests. The City often under-
took no affirmative discovery of its own, and hired no
experts.

Not surprisingly, the result of the City’s delay in
responding to discovery requests and orders to produce
was the filing of thousands of motions to penalize the
City for its tardiness. These motions only caused a further
backlog of defensive legal work because scarce attorney
resources had to be devoted to fending off the dire sanc-
tion of stricken answers. Motions for sanctions, which
were often filed several times in the same case, also bur-
dened the courts’ motion calendars. 

There were other problems for the City. Aside from
limited staff, a major contributor to the Tort Division’s
unwieldy caseload was long-standing case law that ren-

dered the City, not the adjoining landowner, liable in tort
for the landowner’s failure to comply with the landown-
er’s own statutory obligation to maintain the sidewalks
adjoining its premises. Tort cases against the City in
which the plaintiff claimed that a crack, hole, rise or slip-
pery condition in or on a City sidewalk had caused an
injury-producing slip/trip and fall comprised a very sig-
nificant 26% of the Tort Division’s pending caseload.
Although the City’s Administrative Code imposed the
duty on the adjoining owner to maintain the sidewalk in
a safe condition, the penalty was limited to a fine and/or
liability for repairs undertaken by the City. The courts
had held that the adjoining owner could not be held liable
to an injured third party unless the owner had repaired
the sidewalk, or had cleared it of ice/snow, in a negligent
manner. If the adjoining owner had done nothing to the
sidewalk, notwithstanding a deteriorated or dangerous
condition, no tort liability would be imposed, and the
plaintiff would look to the City for compensation. 

The First Steps Toward a Solution
In 1995, the Law Department and the Comptroller’s
Office faced not only a woefully backlogged caseload, but
tremendous anticipated liability for judgments and
claims as well. Senior managers in both offices had come
to realize that progress could be made in addressing their
mutual and related problems only if they cooperated
fully. Accordingly, the Comptroller and Corporation
Counsel, each of whom controlled a different aspect of
the City’s claims process, began to work collaboratively.

That year, they jointly proposed that a study be con-
ducted to evaluate the City’s claims process. They
retained the firm then known as Price Waterhouse L.L.P.
(now PricewaterhouseCoopers L.L.P.) to perform a com-
prehensive examination of the City’s methods in process-
ing tort claims and cases, and to make recommendations
for improvement. With the results of the Price
Waterhouse study in hand, the Law Department and
Comptroller’s Office identified the key steps that had to
be taken: facilitating early resolution of claims and cases,
implementing a risk-management program, vigorously
and efficiently defending high exposure cases, and advo-
cating favorable legislative changes in municipal tort law. 

The first task to be undertaken was to gain control of
the burgeoning caseload, with its constant threat of
defaults, stricken answers and inadequate trial prepara-
tion, all of which had contributed to skyrocketing num-

The City often undertook no
affirmative discovery of its
own, and hired no experts.
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challenging area of medical malpractice cases, where
claims typically result in the highest settlements or judg-
ments (e.g., those involving brain-damaged babies). Since
the inception of this program, 396 early-case settlements
of medical malpractice claims have been achieved.

In 2004, following the standard prevalent in the insur-
ance industry, the Comptroller’s Office and Law
Department established an innovative, streamlined set-
tlement process for cases not yet on the trial calendars,
and valued at $25,000 or less. This program centralized
the settlement authority function traditionally divided
between these offices, so these cases could be settled in a

more efficient and expeditious way. This initiative for the
smaller, pre-trial calendar cases resulted in settlement of
an additional 203 cases in fiscal year 2004; in 2005, an
additional 450 such cases have been resolved.

Working With the Courts on Pending Cases
The City, however, could not fix the problem by working
with the claimants alone. Pending lawsuits created a sep-
arate set of challenges. By the late 1990s the tens of thou-
sands of cases pending against the City were clogging
dockets and posing myriad management problems for
the courts. The City’s Administrative judges urged the
City to work to eliminate the backlog of unresolved tort
cases that caused, among other things, the filing of 16,000
motions annually. Some six years ago, the Law
Department addressed this request by proposing that the
courts establish special early settlement programs to tar-
get the lengthy list of City cases accumulating on the
court calendars. These programs worked well. In fiscal
year 2005, 745 cases settled, and a total of 4,355 cases have
been resolved since the programs’ inception in 1999.

For cases that appeared headed to trial, the Law
Department has also worked with the courts to set up
programs establishing firm trial dates and allowing their
adjournment only in extenuating circumstances. This, of
course, encouraged both sides to settle. The result has
been a substantial increase in the resolution of trial-ready
City tort cases. This program has also reduced the num-
ber of such cases awaiting trial for more than 18 months
– from 2,592 in 2000, to 2,069 in 2003, to 1,129 by August
2005. The value of this aspect of the City/courts case

bers of costly judgments. At first, the Law Department’s
Tort Division used relatively small and easily established
measures to cut back on the explosive caseload growth.
Then, as some progress became visible, recognition grew
that more significant caseload reduction could be
achieved with existing staff levels. 

Settlement of Meritorious Claims Rise Dramatically
The Law Department and Comptroller acknowledged
that study after study conducted by insurers and others
in the private sector had shown, as Price Waterhouse had
also advised, that early resolution of meritorious tort

claims resulted in lower overall payouts and transaction-
al costs. Recognizing the validity of this principle, the
Comptroller’s Office, the Law Department and the State
courts instituted a multi-pronged program to effect a dra-
matic increase in the number of cases resolved before they
reached court calendars. The goal was simple: to avoid
the costs of litigation by settling meritorious claims quick-
ly. By disposing of these cases, the overall number of
pending matters would be reduced, and the City could
devote its limited resources to defending the highest
exposure claims, and eliminating liability-producing
risks where possible. 

The Comptroller’s Office contributed by stepping up
its initial investigation of personal injury claims. In par-
ticular, the Comptroller began conducting more pre-liti-
gation hearings and physical examinations of claimants,
and also began targeting groups of cases for settlement
prior to commencement of litigation. The dramatic result
was a 230% increase in pre-litigation personal injury set-
tlements, from 531 settlements in fiscal year 1997 to 1,800
in fiscal year 2005.

In a similar vein, the Law Department’s Tort Division
created the Early Intervention Unit (EIU) in the late 1990s,
and began attaching notices to the City’s answers inviting
plaintiffs to contact the Tort Division staff to commence
settlement discussions. This procedure encouraged nego-
tiations in potentially meritorious cases as early as possi-
ble once litigation was commenced. Here, too, the effect
was very significant. In the past five years (fiscal years
2000–2005), EIU has resolved an average of 1,350 cases a
year.

In 2003, both the Law Department and the Comptroller’s
Office expanded their early settlement philosophy to the CONTINUED ON PAGE 40

For cases that appeared headed to trial, the Law Department 
has also worked with the courts to set up programs establishing 

firm trial dates and allowing their adjournment only in extenuating 
circumstances. This, of course, encouraged both sides to settle.
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management effort can clearly be seen in the total number
of cases on the trial calendar in August 2005 – 4,684, as
compared with 7,156 cases at the close of 1999.

For all cases pending in the City of New York, at any
stage, the statistics reflect the success of the case reduc-
tion effort. As of June 2005, 13,471 City tort cases were
pending in the City’s supreme courts, as compared with
20,811 cases pending at the end of 1999.

Risk Management
In addition to adopting techniques designed to maintain
steady (or, ideally, to reduce) City caseloads, the best way
to reduce the number and cost of personal injury claims is
to prevent injuries from happening in the first place,
whether as a result of defects in premises or as a result of
government’s activities. In 1999, the Tort Division initiat-
ed a pilot risk-management program to further these
objectives. The program’s broad and ambitious mission
was to create a safer city, develop a long-range plan to
reduce future litigation, preserve meritorious defenses,
and find ways to make the City a less attractive target for
fraudulent or baseless litigation. 

The Law Department authorized the Tort Division to
launch its Risk Management Unit (RMU) three years later,
in 2002. The RMU was given four primary objectives: 
(1) reduce the number of accidents where the City would
be named as a defendant; (2) reduce the number of tort
claims brought against the City; (3) preserve defenses to
claims against the City; and (4) prevent fraudulent tort
claims through identification, investigation, and prosecu-
tion of suspect claims. At present, the Tort Division’s
RMU includes three lawyers, five investigators, and a
computer specialist. One of the RMU’s major functions is
to provide advice to City agency in-house legal counsel
on a wide range of risk-management concerns. Last year,
it responded to more than 200 requests for risk analysis
from the general counsel’s offices of City agencies. 

The RMU’s risk assessments involve comprehensive
analyses of claims history and agency operational policy.
One significant result of its recommendations has been
enhanced workplace-safety inspections in Department of
Sanitation garages, which have significantly reduced slip-
and-fall accidents caused by oil and grease. Another
result has been expedited processing of fatal-accident
data by the Department of Transportation’s Safety
Review Unit. That achievement has, in turn, enabled
more expedited completion of safety analyses and imple-
mentation of preventive safety measures, where advis-
able. When the City sponsors major events, such as the
Olympic Step Out (a televised special event in Times
Square involving cabled “flight” by a gymnastic gold
medalist), the RMU provides advice to increase safety
and concomitantly to avoid City tort claim liability. 

To address the problem of fraudulent tort claims, the
RMU investigates individual cases in which fraud is sus-
pected, and researches claim patterns suggestive of fraud.
RMU staff also trains other personnel in the Tort Division
in fraud identification and reporting, investigates identi-
fied frauds, and prepares case reports for referral of cases
to prosecutorial agencies. Last year, the RMU identified
140 suspected fraudulent cases, of which 43 were referred
to the New York City Department of Investigation (DOI)
for further investigation. DOI, in turn, has referred 10 of
those cases to the appropriate District Attorney for possi-
ble prosecution. Several cases initially referred by the
Law Department for prosecution have resulted in indict-
ments and convictions, including one in 2003 arising from
an alleged sidewalk injury. (The RMU’s investigation
revealed that the plaintiff settled a claim against her land-
lord for an injury allegedly incurred in her apartment – an
accident that had occurred on the same day she claimed
she had fallen on the sidewalk, suffering the same injury.)

The RMU has also substantially assisted the City’s
preservation of defenses to tort claims by creating 
an intranet portal called TORT-LINK (Litigation
Information Network, developed in cooperation with 
the City’s Department of Information Technology &
Telecommunications. In July of 2003, LINK went online
with one of the City’s largest client agencies, the
Department of Transportation; more recently, the
Department of Parks was added to the system. LINK is
now the principal tool used by the Tort Division to com-
municate with these two agencies about pending lawsuits. 

The LINK system also enables the Tort Division to
transmit document and witness requests electronically to
City agencies for response. Agency documents essential
to litigation are then returned either electronically
through LINK or by mail, with instantaneous tracking.
Investigators review the responsive records and remove
the posted request from the LINK site when they are sat-
isfied that the request has been met. The implementation
of this electronic litigation support system has greatly
increased efficiency, streamlined the document produc-
tion process, and enabled City agencies to reallocate their
own limited resources to more proactive risk- or litiga-
tion-related activities.

Insurance Coverage
Another Law Department initiative is to ensure that the
City receives the full benefit of private party insurance.
The City is self-insured, such that any settlement or judg-
ment it pays comes directly from the City budget and
treasury. Frequently, however, another insured party is
directly responsible for an injury. To assist in providing
the City’s extensive array of public services, City agencies
often hire independent contractors. In a majority of these
instances, the contractors must obtain liability insurance
that protects the City as well as the contractor. Thousands

CONTINUED FROM PAGE 38
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Tort Division to reallocate many personnel hours to affir-
mative litigation activities. 

As the size of the Tort Division’s backlogged caseload
and the number of incoming cases has fallen, Division
managers have been able to redirect staff from the task of
responding to thousands of discovery-related motions to
aggressive case investigation and City-initiated, disposi-
tive motion practice. In the past year, these developments
have enabled the Tort Division to reassign attorneys in
each of the Bronx and Brooklyn borough offices from
entirely defensive work to comprehensive assessment of
cases as soon as they are filed, which has led to impres-
sive rates of case reduction. Of the 1,033 cases reviewed

on intake as of July 2005, 17% were earmarked for affir-
mative motions to dismiss to be made by the City, anoth-
er 15% were referred for early settlement, and 5% were
referred for insurance takeovers. This means that almost
30% of the incoming cases in the Bronx and Brooklyn will
have been targeted for early resolution.

Legislation Favorable to the City
The City has also aggressively sought and continues to
seek the enactment of legislation that would appropriate-
ly control and reduce the City’s tort liability. The City’s
overall legislative goals are, first, to assure that the City is
treated fairly in litigation and, second, to prevent an
unwarranted drain on public resources. The City’s attrac-
tiveness as a business and residential location is eroded
by out-of-control litigation and judgment costs, which are
ultimately paid by City taxpayers. 

To attack a large component of the City’s tort liability
at its roots, the Law Department advocated successfully
for legislative protection from suits based on sidewalk
accidents. After two years of drafting and lobbying
efforts undertaken primarily by the Law Department,
and at the Mayor’s urging, the City Council passed a
law that became effective on September 14, 2003, shifting
the primary tort liability for injuries sustained from falls
on many City sidewalks to the adjoining owners of prop-
erty.1 The law covers accidents that occur in front of com-
mercial and multiple dwellings (occupied by four or
more families). It recognizes the owners’ pre-existing
legal responsibility under the City’s Administrative
Code, and encourages them to keep the sidewalks in front
of their buildings free of defects and other dangerous

of such contracts are housed City-wide at each City
agency office that contracts with private entities.

Until recently there was no central mechanism to
access the insurance documents so critically necessary to
obtaining coverage and representation. Just 10 years ago,
the City took advantage of contractors’ private insurance
in only a small number of cases. To reverse this state of
affairs, the Tort Division’s Early Intervention Unit was,
from its inception, given the important responsibility of
creating a system to obtain insurance defense takeovers
whenever possible. That task was made easier this
past year when the Comptroller’s Office centralized all
certificates of insurance in favor of the City in the

Comptroller’s optically scanned database. As a result of
these efforts, the Tort Division has obtained 1,937 insur-
ance defense takeovers in the past five years. 

When the Tort Division confronts a recalcitrant insur-
er, it refers the case to the Law Department’s Affirmative
Litigation Division, which thereafter continues to try to
persuade the insurer to meet its obligations. If its efforts
at persuasion are unsuccessful, the Affirmative Litigation
Division commences a declaratory judgment action to
compel the defense takeover. Over the past five years, it
has handled over 2,500 insurance matters and has
obtained over 500 takeovers in disputed cases. 

A Reduced Backlog Leads to a More Vigorous Defense
The steady reduction of the City’s tort case backlog has
enabled the Tort Division and Comptroller to shift
resources slowly but surely from a primarily reactive
stance in the City’s defense of tort claims to one that is
more proactive. The Comptroller has engaged outside-
contract attorneys to conduct more comprehensive statu-
tory examinations, as permitted under the General
Municipal Law, which can often serve the purpose of an
examination before trial under the CPLR. The Tort
Division can now more frequently devote energy and
funds to locating and hiring experts, who provide evi-
dence to contest both liability and damages, and conduct
physical examinations of plaintiffs to confirm and assess
injuries. In addition, the Tort Division has created a com-
prehensive expert database easily accessed by staff. The
convenience provided by LINK (the Web-based docu-
ment retrieval system discussed above) as a tool for
responding to discovery requests, has also enabled the

The City’s attractiveness as a business and residential 
location is eroded by out-of-control litigation and judgment

costs, which are ultimately paid by City taxpayers.
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conditions. The new law also legislatively overturns case
law under which the City, not the building owners and
their insurance carriers, had to pay damages for claims
arising from accidents on those sidewalks. The responsi-
bility for approximately two-thirds of all sidewalk law-
suits thus has been shifted from the City to adjoining
commercial or larger residential owners. 

Current statistics show that the City is likely to reap
the estimated $40 million in annual savings on sidewalk
cases that were projected when the law was proposed.
During the first 18 months after the law’s effective date,
480 viable sidewalk lawsuits were filed, as compared
with the filing of 945 such lawsuits during the prior 18-
month period, representing a 50% decline in filings. From
a public benefit perspective, another gratifying result of
the new sidewalk law is that, based on anecdotal evi-
dence, a substantial number of City landowners have
undertaken repairs to adjacent sidewalks. Many of the
sidewalks had long been in need of such attention, but
before the legislation was enacted prior case law had cre-
ated a deterrent to the undertaking of publicly beneficial
repairs; as noted above, the courts had held that the
repair itself could lead to owner liability. Now, it is the
failure to repair that leads to owner risk. 

A unique set of legislative initiatives also arose from
the terrorist attacks of September 11, 2001. Within days of
that disaster, Congress passed legislation establishing a
Victim Compensation Fund available to individuals
injured in the attacks and their aftermath, and to family
members of those who had died, on condition that they
forgo litigation, including claims against the City.2 In
November 2001 the City’s efforts led Congress to pass
additional legislation, capping the City’s liability at $350
million for the lawsuits brought by those who did not, or
could not, opt into the Fund. Finally, in February 2003,
again in response to the City’s efforts, Congress allocated
$1 billion to the City to create a captive insurance compa-
ny insuring the City and its private debris removal con-
tractors for any liability arising from their activities fol-
lowing the disaster.

Proposed Additional Legislative Changes
At present, the City is actively seeking other legislative
reforms that increase protection against municipal tort
liability. The City currently proposes an enactment
allowing governmental defendants to pay damages
only for their proportional share of liability for all ele-
ments of damages, not solely the element of pain and
suffering, as provided under the current law. In addi-
tion, City is seeking a legislative cap on pain and suffer-
ing awards. 

The City also proposes the enactment of an explicit
statutory ban on certain double recoveries, available
under current case law to public-employee plaintiffs who
sue their public employers. The statute applicable to such

claims now requires only that past pension benefits be
set off against past lost earnings awards. The statute
does not explicitly require a similar set-off of reasonably
anticipated future pension benefits against duplicative
lost future earnings awards. Set-offs of future benefits
are explicitly required in tort cases involving privately
employed plaintiffs and private defendants. 

Conclusion
The City’s programs of early investigation and prompt
resolution of meritorious tort claims, early settlement,
risk management, vigorous claim defense and advocacy
for protective legislation, as well as efforts to eliminate
the injury-producing conditions themselves, have led to
real and measurable successes. There has been a marked
decline in the number of actions commenced against
the City, and elimination of a backlog of unresolved tort
claims.

In the last eight years, the City has achieved a 41%
reduction in the number of suits commenced – from
11,189 in fiscal year 1997 to 7,213 in fiscal year 2005. These
numbers indicate that through their joint and comprehen-
sive efforts, New York City’s Corporation Counsel and
the Comptroller have made impressive progress in 
managing the City’s tort claims. The City is dedicated to
continuing that progress. ■

1. N.Y.C. Admin. Code § 7-210. 

2. Air Transportation Safety and System Stabilization Act, Pub. L. No. 107-42,
115 Stat. 230.
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Today we are doing something
about the weather, to undo 
what people have done to

change it. Spurred by concerns about
climate change and its impacts on the
environment and the economy, the
New England/Mid-Atlantic Regional
Greenhouse Gas Initiative (RGGI) is
breaking new ground, by creating the
first mandatory greenhouse gas cap-
and-trade program in the United
States. Spearheaded by New York
State, RGGI will reduce emissions of
the principal greenhouse gas, carbon
dioxide (CO2), in the region and per-
haps provide a model for the rest of
the country. 

With the execution of the RGGI
Memorandum of Understanding (MOU)
on December 20, 2005, by New York
and six of its neighbors, implementa-
tion of RGGI is set to commence. This
article will review the international set-
ting for RGGI, describe the basic
design of the program as set forth in
the MOU, and summarize the current
status of some of the other responses to
climate change in the United States. 

Background
The U.S. National Academy of Sciences
issued a joint statement with 10 other
national science academies in June 
of 2005 (“Joint Statement”), which
observed:

[T]here is now strong evidence
that significant global warming
is occurring. . . . It is likely that

most of the warming in recent
decades can be attributed to
human activities . . . [and] has
already led to changes in the
Earth’s climate.

As evidence of global warming, the
Statement notes the rising surface 
and subsurface ocean temperatures,
increases in average sea levels,
retreating glaciers and changes to
many physical and biological sys-
tems. The projected warming trends
are, among other effects, likely to
increase the frequency and severity of
weather events and the melting of
large ice sheets. The Joint Statement
concludes by stating that it is “vital that
all nations identify cost effective steps
they can take now, to contribute to sub-
stantial and long term reduction in net
global greenhouse gas emissions.”1

The underpinnings for the Joint
Statement’s conclusions were the find-
ings of the Intergovernmental Panel on
Climate Change, which has been
studying climate change since the
1980s. The panel’s findings noted that
CO2 levels on earth have increased
from 280 parts per million (ppm) in
1750 to 375 ppm today, a level signifi-
cantly higher than any CO2 level in the
last 420,000 years. There is a positive

correlation between CO2 emissions
and temperature. “Increasing green-
house gases are causing temperatures
to rise.” 

The scientific explanation for this is
simple. CO2 and other greenhouse
gases trap heat in the atmosphere.
While this “greenhouse effect” is
essential to keeping the earth from
being too cold, the accumulation of
greenhouse gases emitted by the
burning of fossil fuels such as oil, nat-
ural gas and coal has led to today’s
unprecedented CO2 levels and to the
consequent impact on climate. 

World demand for energy is esti-
mated to increase by almost 60% over
the next 25 years, and fossil fuels, the
principal source of CO2 produced by
humans, are projected to supply 85%
of this demand. This will cause a dra-
matic increase in the levels of CO2. And
long-term solutions are required,
because CO2 remains in the atmos-
phere for many decades. Failure to
take action now will make the job
much harder in the future.2 Scientists
have estimated that very significant
reductions of CO2 are required – well
in excess of 50% by 2050 – to stem the
impact of greenhouse gases on climate
change.

POINT OF VIEW
BY EDNA SUSSMAN

New York Addresses Climate
Change with the First
Mandatory U.S. Greenhouse
Gas Program
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“A great, great deal has been said about the weather, 
but nothing is done about it.” 

— Mark Twain
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Some contend that scientists have
not been able to state with absolute 
certainty the extent to which current
climate changes are due to natural
weather variations. However, the Joint
Statement concludes that “[a] lack of
full scientific certainty about some
aspects of climate change is not a reason
for delaying an immediate response.”3

At a recent panel discussion by six for-
mer chiefs of the U.S. Environmental
Protection Agency, all agreed that more
aggressive action to limit greenhouse
gas emissions was “urgent” and that
the debate over how much of the prob-
lem is caused by human activity is a
“waste of time.”4

Solutions proposed for climate
change address not only environmen-
tal concerns, but have sweeping rami-
fications for the essential goals of ener-
gy independence and energy security.
In his 2006 State of the Union Address,
President Bush spoke from a political
perspective about the critical need to
move towards powering our homes
and offices with “zero emission” tech-
nology and to break our “addiction to
oil” by reducing our use of oil by 75%
by 2025.5

The debate is now not over whether
action should be taken to reduce green-
house gases, but whether mandatory
action is required or wholly voluntary
action will suffice. RGGI follows the
wisdom of the international commu-
nity on this question and adopts a
mandatory approach.

International Climate Change
Framework
To understand RGGI one must appre-
ciate the international setting in which
it was developed. RGGI is part of a
massive international effort in which
countries around the world have
joined together to prevent the drastic
climate changes that may result from
greenhouse gas emissions.

The first major convening of nations
on the issue took place in 1992 at 
the United Nations Conference on
Environment and Development (the
now-famed “Rio Earth Summit”),
which resulted in the United Nations

Framework Convention on Climate
Change (UNFCCC). Based on years of
research, the UNFCCC was ratified by
184 countries, including the United
States.6 Its stated goal was to stabilize
greenhouse gas emissions at a level
that would prevent interference with
the world’s climate system and to com-
mence work on mechanisms for “adap-
tation” to already unavoidable change.

After five years of work on the
means of implementing the UNFCCC,
the Kyoto Protocol was signed in
1997.7 It established a firm schedule
for CO2 reductions by industrialized
countries that committed to reducing
greenhouse gas emissions by an aver-
age of 5.2%, as against a 1990 base line,
during the period 2008–2012. Specific
targets were set for each of the signato-
ry industrialized countries. 

Developing countries did not com-
mit to reductions under the UNFCCC
but agreed to voluntary action and
cooperation to improve the quality of
local emission factors and to foster
sustainable development. As the devel-
oped countries had already reaped
the benefits of the industrialization
enabled by their fossil fuel consump-
tion, it was not deemed equitable to
limit greenhouse gas emissions by
developing countries, although some
of those countries however, which
include China and India, are likely to
be major sources of increasing emis-
sions in the coming decades. 

Through the Kyoto Protocol, the
industrialized countries seek to influ-
ence the developing countries to mini-
mize greenhouse gas emissions by set-
ting an example with their own com-
mitment, creating a mechanism and
incentives for investment in carbon
reduction projects in the developing
countries, keeping developing coun-
tries engaged in the international dia-
logue, and working to foster sustain-
able development in the near term and
more binding commitments in the
future. 

The United States, drawing on its
experience with its sulfur dioxide (SO2)
cap-and-trade program, urged adop-
tion of similar market mechanisms.

Cap-and-trade systems operate by cap-
ping the amount of emissions allowed,
distributing emissions allowances to
sources up to the cap, and requiring
each covered source to have sufficient
allowances to cover its emissions at the
end of each compliance period. Sources
can meet their emissions limit by
reducing emissions, buying allowances
or generating credits with qualified
offset projects. Cap-and-trade programs
have proved to be an effective market-
driven mechanism that enables envi-
ronmental goals to be met at the lowest
cost. The Kyoto Protocol adopted the
following market mechanisms to meet
its targets:

• emission rights trading;
• recognition of Clean

Development Mechanisms
(CDMs) (sustainable development
emission reduction projects in
developing countries) as offsets;
and 

• recognition as offsets of Joint
Implementation (JI), which are
“additional” emission reduction
projects in countries that have a
commitment to reduce emissions
under the Protocol; these are 
primarily Central and Eastern
European transition economies.8

The Kyoto Protocol has been ratified
by 160 countries. It went into effect 
in February of 2006, when Russia
signed on, bringing the total number 
of developed countries ratifying the
Protocol above the requisite 55%. The
United States, which emits 25% of the
world’s CO2 annually while housing
only 5% of its population, is the only
industrialized country, other than
Australia, that has not ratified the
Kyoto Protocol and committed to
mandatory greenhouse gas reductions.
Concern about the impact on the U.S.
economy is the principal reason given
for not ratifying the Protocol.

European Union Emissions Trading
To position themselves for compliance
with the Kyoto Protocol, which starts
in 2008, and to get a head start on
reducing its own emissions, in 2003 the
European Union (EU) member coun-
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tries developed an EU-wide green-
house gas allowance trading scheme,
which went into effect in January of
2005. Each country was allocated an
“allowance,” which entitles the coun-
try to emit one ton of carbon dioxide,
or an amount of any other greenhouse
gas with an equivalent global warming
potential, during a specified period. In
addition to allowance trading, the EU
also recognizes credits for certain types
of CDM and JI offset projects that qual-
ify under the Kyoto Protocol. Each
country created a national plan allocat-
ing allowances to each installation in
various industrial sectors including
energy; iron and steel production and
processing; the mineral industry; and the
wood pulp, paper, and card industry. 

In 2005, the 25 member states of the
EU issued allowances for 2.2 billion
tons of CO2, capping the emission of
11,400 industrial facilities. The first
year of the EU regime saw the develop-
ment of an active market with trading
of about 12% of the allowances issued,
recognition of many CDM projects, 
and delivery of the first “Certified
Emissions Credits” for CDM offset proj-
ects, which can be used like allowances
to meet greenhouse gas obligations.

Launching the Regional
Greenhouse Gas Initiative 
In the context of the international com-
mitment to address climate change, the
limited U.S. federal government
response, and the threat posed to our
environment and economy, Governor
Pataki announced the formation of a
New York State Greenhouse Gas Task
Force in 2001. The Task Force, which
issued its report in April of 2003, rec-
ommended the creation of a flexible
greenhouse gas market-based cap-and-
trade program for the power sector,
preferably on a regional basis. Governor
Pataki adopted the recommendation
and invited neighboring states to join
in a cooperative planning effort.

An action plan was developed and
guiding principles were set for the
project that included: 

• emphasizing uniformity across
participating states to facilitate

interstate trading of greenhouse
gas allowances; 

• building on the experiences of
successful cap-and-trade programs; 

• ensuring that the program is
expandable so additional states
can join; and 

• focusing on power plants in the
initial phase and developing reli-
able protocols for offsets over time. 

The action plan recited the hope
that RGGI “may serve as a platform
and model for the implementation of
future additional emissions trading
programs.”9

After more than two years of con-
centrated effort on developing the
RGGI design, on December 20, 2005, a
bi-partisan group of governors from
seven states signed the MOU10 –
Connecticut, Delaware, Maine, New
Hampshire, New Jersey, New York 
and Vermont (the “Signatory States”).
Massachusetts and Rhode Island
actively participated in the design of
the RGGI and negotiation of the MOU,

but have not yet agreed to implement
the program. Pennsylvania and Mary-
land participated as observers. The
program launch date is January 1, 2009. 

The two-year effort that led to the
MOU involved extensive stakeholder
participation. Myriad policy issues
were addressed and resolved in devel-
oping the final program design,
including the identification of those
who should be governed by its provi-
sions; the base line to be used and the
extent of reduction that should be
required over a time frame to be speci-
fied; how the CO2 allowances should
be allocated among the states; how
concerns about leakage should be
addressed; whether and when offsets
should be allowed; whether and at
what level price triggers should be
established to give rise to additional
offset rights; and which offsets should
qualify. Numerous studies were con-
ducted to inform the decisions made
on these issues and to analyze the costs
and benefits of the program.

POINT OF VIEW
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Who, What and When
Power plants account for approximate-
ly 40% of the CO2 emissions in this
country. So a decision was made to
limit the program’s coverage to CO2

and to regulate only electricity-gener-
ating units having a rated capacity
equal to or greater than 25 megawatts
and that burn more than 50% fossil
fuel. Thus the program design address-
es major sources of CO2 but is, initially,
more limited in scope so it is easier to
administer. RGGI may be expanded in
the future to cover CO2 emissions from
a wider range of sources, as in the EU.
The MOU provides for multi-year
compliance periods – initially a mini-
mum of three years – to provide a
mechanism for smoothing out weath-
er-related spikes in emissions by aver-
aging them over a longer period of
time. 

The Emissions Caps
The regional base CO2 emission budg-
et was set at 121.3 million short tons,
the approximate equivalent of current
levels. Each state was given an alloca-
tion out of the regional cap; New York
State was allocated 64.3 million short
tons. In developing the state emission
budgets, consideration was given to
2000–2004 emissions, electricity con-
sumption, population, potential emis-
sions leakage and provision for new
sources. The MOU contemplates keep-
ing the states’ base CO2 emissions
budget unchanged from 2009 through
2014. Beginning in 2015, each state’s
base annual emissions budget will
decline by 2.5% per year so that by 2018
it will be 10% below the initial budget. 

The MOU directs that each state
reserve 25% of its emission allowance
allocation for consumer benefit or
strategic energy purposes. Thus at
least 25% of the emission allowances
will be available to be auctioned and
the proceeds used for such activities as
fostering renewable energy, offering
consumer rebates, stimulating innova-
tive carbon-reduction technologies,
and funding the administration of
the program. The auction of these
allowances is projected to yield annual

revenue of between $50 million and
$185 million through 2020. It is antici-
pated that there will be an active mar-
ket for allowances in which power
plants with low emissions abatement
costs will sell surplus allowances to
plants with high abatement costs.

The allocation of allowances to spe-
cific sources or into the open emissions
market will be determined as “appro-
priate” by each of the Signatory States.
(The MOU is silent on salient design
features that will need to be considered
in allocating allowances to sources
within the states.) Allocations can be
made on the basis of energy output,
fuel input or historic emissions. Which
of these is used as the basis for the allo-
cation and what base line is used will
make a substantial difference. 

Questions to be answered in the
development of the allocation method-
ology include:

• What base line year or years will
be used? 

• Will allowances beyond the 25%
set in the MOU be auctioned? If
so, what percentage will be auc-
tioned and what percentage will
be allocated to the power plants
at no cost? 

• Will the allocation methodology
be fuel-input neutral? 

• Should allocations be awarded
based on historic emissions
(which would reward plants with
higher emissions) or should the
methodology be developed to
allocate greater allowances to
plants that have already switched
to cleaner operations? 

• Will non-emitting sources, includ-
ing renewable sources, receive
allowances? 

• Will allowances be reserved for
new sources? 

• Will additional allowances be
given to early adopters in recog-
nition of their reduction of CO2

emissions prior to the execution
of the MOU? 

• Will early reduction credits be
awarded as part of the state’s
allocation or will they be allocat-
ed in addition to the state’s cap? 

• How will emissions and
allowances be tracked? 

• What will the enforcement mech-
anism be? 

Safety Valves
The RGGI design includes several
market features to help lower the cost
of compliance in order to reduce the
possibility of substantial increases in
power prices. Because greenhouse gases
are a global problem which accumu-
late over time, geographic and tempo-
ral limits can be flexibly applied – to
some extent – without jeopardizing 
the principal goals of the program.
Therefore, RGGI authorizes the states
to allow early reduction credits for
projects undertaken after the date of
the MOU, and before the 2009 launch
date, that reduce emissions from
power plants. The MOU specifically
allows power plants to bank surplus
allowances, offset allowances and early
reduction credits for use in subsequent
compliance periods. 

The RGGI program also provides
for offset credits to sponsors of
approved CO2 emission offset projects,
which can be used for compliance. 
A creditable offset is a project that
removes CO2 from the atmosphere.
The MOU requires that it must be real,
surplus, verifiable, permanent, and
enforceable. In determining precisely
which kinds of projects should be
authorized as offsets, how much of a
power plant’s obligation could be sat-
isfied with offsets, and what the geo-
graphic range should be for qualifying
offsets, a balance was struck between
affording greater market flexibility to
the power plants and ensuring that
RGGI would effect reductions in CO2

levels at the power plants located with-
in the Signatory States. This avoids the
possibility that power plants could
meet their CO2 emission limits without
changing their power-generating oper-
ations, but instead reducing their own
emissions simply by investing in offset
projects.

The use of offset allowances is
capped pursuant to the MOU, and
sources may use them for only up 

POINT OF VIEW



NYSBA Journal  |  May 2006  |  47

to 3.3% of reported emissions. Offset
allowances are available at one ton of
allowance for each certified ton of CO2

reduction, if the offset project is within
the Signatory States; and one ton of
allowance for each two tons of certified
CO2 reduction, if the offset project is 
in other parts of North America.
Additional safety valves keyed to
allowance pricing were built into the
model. If emissions allowance prices
exceed $7, the percentage of offsets that
a source may use increases to 5% of
reported emissions; projects anywhere

in North America become eligible on
the basis of one ton emission allowance
for one ton of CO2 reduction. If emis-
sion allowance prices hit $10 for an
extended period, geographic availabili-
ty is expanded to include international
projects and generators, which may use
offsets to cover up to 20% of emissions.

The MOU contemplates that, over
time, additional offset categories will
be added. However, recognition of off-
set credits is limited, for the time being,
to natural gas, heating oil and propane
energy efficiency; landfill gas and com-
bustion; methane capture from animal
operations; forestation of non-forested
lands; reduction in sulfur hexafluoride
(SF6) emissions from transmission and
distribution equipment; and reduc-
tions in fugitive emissions from natu-
ral gas transmission and distribution
systems.

The safety valves raise another
series of issues for the rule-making
process: 

• Which of the many offsets that
have been urged by stakeholders
will be added to the list? 

• What level of technical informa-
tion will be required to register 
an offset? 

• How will the determination be
made if an offset project is in fact
“additional” (i.e., it would not
have happened anyway)? 

• Will third-party verification of an
offset’s CO2 reduction be required? 

• How will compliance be moni-
tored? 

• How quickly can the mechanisms
needed to administer the offset
process be put in place? 

• How will the determination be
made whether the price triggers
making additional offsets avail-
able have been met? 

• Will the final design provide an
absolute price cap on allowances? 

Leakage Concerns
One of the principal concerns raised
was the possibility of increased
imports of electricity into the Signatory
States from neighboring states that are
not subject to RGGI’s CO2 caps, creat-
ing emissions “leakages.” For example,
Pennsylvania has sufficient electricity
generation capacity, primarily utilizing
coal as its energy source, to engage in
significant exports of electricity into
some of the Signatory States. It is feared
that the Pennsylvania operators, unre-
stricted by RGGI, may be able to 
compete at a lower price and defeat
RGGI’s purpose by exporting electricity
into Signatory States without CO2

controls. By doing so, Pennsylvania
operators would be “leaking” CO2

emissions into the Signatory States
while at the same time placing those
states’ power producers at a competi-
tive disadvantage. 

Various solutions have been sug-
gested, including requiring companies
that export electricity from their state
into a Signatory State to offset their
emissions on such electricity; and allo-
cating allowances to current importers
of electricity in the Signatory States in
accordance with their current import
level, but requiring them to purchase
allowances to cover any increase in
their imports based on the average
emission rate of the state from which
they are importing. Concerns about
whether these solutions would run

afoul of the Commerce Clause have
been raised. 

The MOU contemplates a study of
the leakage issue by a panel of experts
and recommendations by December of
2007 that take into account energy
prices, allowance prices, electric sys-
tem reliability and the economies of
the Signatory States. Throughout the
RGGI implementation period, electric-
ity imports will be monitored to deter-
mine if and to what extent any increase
in emissions from electricity generat-
ing units outside the Signatory States is
attributable to the RGGI program. If a
significant increase in such emissions
is found, the Signatory States will
implement measures to mitigate such
emissions. 

All issues related to leakage would,
of course, be obviated if there were a
national unified mandatory scheme for
reducing greenhouse gases.

Benefits, Costs, Growth Impact
The impact of RGGI on retail electrici-
ty pricing and on the economy was of
prime interest to those engaged in the
program design. Studies projected that
the RGGI program would have mini-
mal cost impacts with average retail
price increases ranging from 0.3% to
0.6%, about $3 to $16 per average
household annually in 2015.11 An addi-
tional model was prepared utilizing a
“high” gas price scenario that project-
ed retail price impacts of 1.7% to 3.2%
in 2015. However, when increased end-
use energy efficiency due to RGGI and
other policies is factored in, it is pro-
jected that RGGI will actually lead to
savings in excess of any price impacts
of the program. 

Because compliance with RGGI will
fundamentally affect business behav-
ior related to energy, it is expected to
promote non-emitting sources such 
as renewable energy, stimulate new
technologies to store or scrub carbon,
foster energy independence, reduce
emissions of other air pollutants, and
drive increased energy efficiency.
Studies of RGGI’s impact on the
regional economy showed a negligible
impact with a very small positive
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effect, in the range of 0.01% to 0.02%
due to investment in new technolo-
gies.12

Next Steps
The MOU sets out a schedule for the
rule-making needed to implement
RGGI. Each Signatory State committed
to establish the RGGI program, under
state law, by December 31, 2008. Some
states will require legislative action
while others will be able to implement
the program through regulation. In
New York State it is anticipated that
regulatory action will suffice to imple-
ment the rule-making developed pur-
suant to RGGI.

A regional organization, based in
New York City, will provide a forum

for deliberative action by the Signatory
States, track emissions and allowances,
work on development of additional
offset standards, and offer technical
assistance on offset projects. The
organization will not have any regula-
tory or enforcement authority. 

The MOU specifically provides that
non-signatory states may become
Signatory States and that the Signatory
States will work together to encourage
other states to join. It also provides that
any Signatory State can withdraw from
the MOU upon 30 days’ written notice. 

Under RGGI the reliability of the
electrical system will be monitored on
an ongoing basis, and a comprehensive
review of all aspects of the program and
its implementation is scheduled for
2012. It is hoped that RGGI will inform
and inspire a national CO2 cap regime;
the MOU proposes that the Signatory
States will advocate for a federal pro-
gram that rewards first movers and pro-
vides for transitioning into the federal
program if it is comparable. 

Reactions
RGGI was hailed as a critical advance
in the U.S. approach to the climate
change issue. It was viewed as an

inspiration to other regional and local
efforts in the U.S. and a signal that the
U.S. is moving closer to a national
mandatory market-based system to
cap CO2 emissions. The international
community has pressed the U.S. to join
the family of nations in this effort as no
program to reduce greenhouse gases
can succeed without participation of
the world’s largest producer of green-
house gases. Moreover it is much more
difficult to seek further action and to
plan Kyoto mandates for the post-2012
period if the U.S. is not part of the
international regime. 

While those in favor of mandatory
caps hailed RGGI, those that oppose
RGGI have threatened legal action on
constitutional grounds. They have

raised questions as to whether a group
of states can establish an interstate
emissions credit program without con-
gressional approval; whether the oper-
ation of a program with significant
effects on interstate electricity markets
raises preemption issues; and whether
RGGI is preempted by federal CO2

policy. RGGI proponents are confident
that RGGI will withstand constitution-
al challenge. 

RGGI Spurs Other Initiatives
RGGI is a step ahead of a host of other
efforts to address climate change at the
regional and local levels. In recent
months, one state after another, and
municipalities across the country, have
commenced efforts to tackle the issue. 

The California Public Utility
Commission announced its intention
to develop a load-based cap on green-
house gases for certain major utilities
and expressly noted that it was “joining
in the pioneering efforts” commenced
by RGGI – Governor Schwarzenegger
announced emission reduction goals
for California with the ultimate goal of
reducing greenhouse gas emissions by
2050 to 80% below 1990 levels. The
governors of Oregon, Washington, and

California have committed to act indi-
vidually and regionally to reduce
greenhouse gas emissions in an effort
similar to RGGI. 

New Mexico formed a Climate
Change Action Council to develop 
proposals to reduce the state’s total
greenhouse gas emissions, ultimately
seeking a reduction to 75% below 2000
levels by 2050. New Jersey revised its
air pollution regulations to define CO2

as a pollutant. Illinois established an
agricultural carbon credit program.
Massachusetts and Minnesota set goals
for reducing greenhouse gases. Maine
and Washington released climate action
plans. North Carolina, Oregon, and
Arizona created climate change advi-
sory groups. Two hundred mayors

across the country have signed on to
the U.S. Mayors Climate Protection
Agreement and committed to meet the
Kyoto Protocol targets for CO2 reduc-
tions within their municipalities.

Various other significant steps are
being taken around the country to
reduce CO2 emissions. For example,
California is adopting more stringent
regulations for automobiles, which are
to go into effect in 2009. The goal is to
lower greenhouse gas emissions from
cars and trucks, major sources of CO2

emissions, by 30% by 2016. Although
these regulations are being challenged
by industry, several states (including
New York) have followed California’s
lead. Many states’ initiatives include
increasing energy efficiency, promot-
ing green building, and fostering the
development of renewable energy.
Over 20 states have adopted a
Renewable Portfolio Standard, which
requires that a certain percentage of
the power generated in the state come
from renewable sources.13

Impact on National Policy
RGGI presages what might well be the
outcome of growing pressure at the
national level. A call for mandatory
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action has been heard from many quar-
ters, in part driven by RGGI and the
multiplicity of regional, state, and local
efforts. The U.S. Senate has com-
menced an intensive review of the sub-
ject with an eye towards arriving at a
national solution. 

To date, voluntary action and
investments in technology have been
the federal government response to the
climate change issue. The Asia-Pacific
Partnership on Clean Development
and Climate, launched during the
summer of 2005 by the United States
with five other countries, that together
account for 50% of greenhouse gas
emissions, is essentially a voluntary
cooperation agreement to share tech-
nology advances. In early 2002,
President Bush called for voluntary
action to cut greenhouse gas intensity –
the amount emitted per unit of eco-
nomic activity – by 18% by 2012, and
several commendable domestic pro-
grams were launched to encourage
corporations to reduce CO2 emissions.
However, a growing chorus, which
includes members of the Senate and
representatives of energy companies,
big business, the faith-based communi-
ty, and environmental organizations,
are urging that more be done and a
mandatory regime be implemented.
Recent data from the Department of
Energy supports the conclusion that
voluntary measures will not suffice.
Notwithstanding the many voluntary
efforts over the past few years, CO2

emissions in the U.S. rose by 2% in
2004 over 2003 levels, and an increase
of 28% in CO2 emissions over 1990 U.S.
levels by 2010 and over 50% by 2025 is
predicted.14

Legislation to establish a federal
carbon-cap system, the McCain-
Lieberman Climate Stewardship Act,
was first introduced in 2003. It would
establish a comprehensive market-
based system to cap emissions of six
greenhouse gases in 2010 to 2000 lev-
els, and includes the electricity, trans-
portation, industry and commercial
sectors. Senator Jeff Bingaman of New
Mexico prepared a draft bill entitled
“The Climate and Economy Insurance

Act of 2005,” based on the recommen-
dations published by the National
Commission on Energy Policy. This
would require the Secretary of Energy
to set emissions intensity targets for
years starting in 2010, and to translate
these intensity targets into an annual
cap on greenhouse gas emissions.
The draft bill provides for pollution
credit trading and establishes a cost
cap for emission “permits.” At Senator
Bingaman’s request, the Energy
Information Administration of the U.S.
Department of Energy conducted a
study of the economic impacts of such
a greenhouse cap and found the
impact to be minimal.15

Neither these nor other carbon cap
measures survived congressional debate
over the recently enacted Energy
Policy Act of 2005, a comprehensive
piece of energy legislation that was
over four years in the making. While
many of the provisions of the Energy
Policy Act will indirectly reduce green-
house gases, the legislation does not
directly address greenhouse gases other
than to commission several reports. 

However, a significant non-binding
sense of the Senate resolution was
passed 53 to 44 in 2005 as an amend-
ment to the Senate’s version of the
Energy Policy Act to provide a frame-
work for legislation on climate change.
The Senate’s key findings were: 

• Greenhouse gases accumulating
in the atmosphere are causing
average temperatures to rise at a
rate outside the range of natural
variability and are posing a sub-
stantial risk of rising sea levels,
altered patterns of atmospheric
and oceanic circulation, and
increased frequency and severity
of floods and droughts.

• There is growing scientific consen-
sus that human activity is a sub-
stantial cause of greenhouse gas
accumulation in the atmosphere.

• Mandatory steps will be required
to slow or stop the growth of
greenhouse gas emissions into the
atmosphere. 

• The Senate should enact a com-
prehensive and effective national

program of mandatory market-
based limits and incentives on
emissions of greenhouse gases
that slow, stop, and reverse the
growth of such emissions at a rate
and in a manner that will not sig-
nificantly harm the U.S. economy;
this program should encourage
comparable action by other
nations that are major trading
partners and key contributors to
global emissions.16

Following this resolution, Senate
leaders held a series of hearings on cli-
mate change. In February of 2006, a
white paper was issued that calls for
comments and guidance on the diffi-
cult questions that must be resolved in
designing a national greenhouse gas
cap-and-trade program. These issues
concern who should be regulated and
at what level of distribution, how
allowances should be allocated,
whether the program should allow for
trading with other greenhouse gas cap-
and-trade regimes, and whether fur-
ther steps should be contingent on
action by major trading partners.17

Recent statements by Senate and
community leaders suggest that feder-
al mandatory climate change legisla-
tion may be on the horizon. Senator
Richard Lugar, chair of the Senate
Foreign Relations Committee, in a
speech to the United Nations Security
Council on February 6, 2006, called
upon “the United States, the world’s
richest country and the largest emitter
of greenhouse gases,” to return to
“international negotiations [on climate
change] in a leadership role under the
[UN] Framework Convention on
Climate Change.”18 On the same day,
the Evangelical Climate Initiative
issued a statement that recognizes the
scientific conclusion that climate
change is happening and is caused
mainly by human activity; millions of
people could die because of climate
change in this century; and the need to
act is “urgent.” The evangelical state-
ment adopts the language of the Senate
resolution. It urges that national legis-
lation be passed “requiring sufficient
economy-wide reductions in CO2
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emissions through cost-effective mar-
ket based mechanisms such as a cap-
and-trade-program.”19

Senator Bingaman reported at the
UNFCCC conference in Montreal in
December of 2005 that there was
increasing pressure from the business
community to adopt a national carbon
cap regime. He stated that business
leaders are concerned that the different
programs, such as RGGI, being adopt-
ed around the country to address cli-
mate change present a potential for
conflicts among the states and pose
difficult challenges for businesses try-
ing to comply with a checkerboard of
regulation. The Senator added that
business leaders expressed a need for
certainty about the regulatory scheme
so that they can make informed deci-
sions on energy capital investments
that have a life of 30 to 50 years. While
other Senators have since disagreed
with this view, Senator Bingaman con-
cluded that he believed that a manda-
tory national program to control green-
house gases would be passed in the
next year or two.20

Conclusion
The landmark RGGI cap-and-trade
program is poised to deliver its

intended environmental and eco-
nomic benefits to this region. It has
already accomplished its goal of
informing climate change planning in
other regions and fostering progress
in the national debate on the subject.
New York State should be proud of
having been at the forefront of this
signal achievement. ■
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To the Forum:
I have been appointed a Law Guardian
for a 14-year-old boy, who is the only
child of a divorcing couple. Each par-
ent seeks full custody of the son. Under
a pendente lite order, the mother, who
resides in the marital home, has tem-
porary physical custody of my client.
The father has liberal visitation.

It seems to me that although the
mother is a bit of a disciplinarian, the
father is overly permissive. During his
visitation with the parties’ son the
father is catering to all of his wishes,
including buying him expensive pres-
ents, such as a motor bike, which was
purchased over the mother’s objection.
He allows the son to neglect his home-
work and to watch “R”-rated movies.
The father even moved into a co-op
apartment on the boardwalk of an
ocean community just because his son
loves the beach and swimming. In
addition, the son has confided to me
that his father’s girlfriend sleeps over
in the apartment while he is there for
visitation.

I am convinced that it is in my
client’s best interest to reside with the
mother, and to have visitation with his
father, as the Court’s final disposition of
the custody issue. My client, however, is
adamant that he wants the reverse – to
live with his father and have visitation
with his mother. Obviously, what I want
to recommend to the Court would be
contrary to his wishes. What is my
proper course of action?

Sincerely,
Guardian ad Adolescent

Dear Guardian:
When attorneys represent children
they are bound by the Code of
Professional Responsibility in their
jurisdiction. The New York Lawyer’s
Code of Professional Responsibility,
EC 7-11 acknowledges that the
lawyer’s responsibility “may vary
according to the intelligence, experi-
ence, mental condition or age of a
client.” EC 7-12 provides that “[a]ny
mental or physical condition that ren-
ders a client incapable of making a

considered judgment on his or her 
own behalf casts additional responsi-
bility upon the lawyer.” The American
Bar Association’s Model Rules of
Professional Conduct provide that the
lawyer’s responsibility depends upon
whether the client is “impaired” or
“unimpaired.” The American Academy
of Matrimonial Lawyers (AAML) pub-
lication Representing Children points
out that “[c]hildren can be impaired or
unimpaired, depending upon their
age, degree of maturity, intelligence,
level of comprehension, ability to com-
municate, and other similar factors.”
Your first obligation therefore is to
determine if your client is impaired or
unimpaired. As indicated, age is only
one factor, but under AAML guidelines
there is a rebuttable presumption that
children 12 or older are unimpaired,
and children below 12 are impaired.

If you conclude that your 14-year-
old client is “unimpaired,” your respon-
sibility to him would be the same as 
if he were an unimpaired adult. This
means that he has the right to set the
goals of your representation. You cer-
tainly have the right and obligation to
counsel him, but it is he who makes the
final decision regarding the substance
of the case. Here, his wishes are not 
the same as yours. You must respect
them, and not advance a contrary view
before the court. 

Even if you decide that the other
factors noted above support the con-
clusion that he is “impaired” (notwith-
standing his age), you should still
refrain from recommending residence
with the mother. AAML guidelines
provide that “the child’s lawyer shall
not advocate a position with regard to
the outcome of the proceeding or
issues contested during the litigation.”
Counsel for the impaired child should
instead bring facts to the attention of
the court which may help it reach its
decision. This includes, for example,
calling or cross-examining witnesses
who would serve that purpose. Unless
the child objects, the attorney also
should bring the child’s wishes to the
attention of the court.

In sum, if the AAML guidelines are
to be followed, it would appear that as
the adolescent’s attorney you should
not be advancing the outcome you
would personally prefer.

The Forum, by 
George J. Nashak Jr., Esq.
Queens, New York

I was retained by an insurance com-
pany to represent a professional who is
a defendant in a litigated matter. Given
the nature of the allegations, the out-
come of the case could have significant
implications for my client’s license to
practice her profession. Recently, the
insurance carrier directed me to make
a settlement offer to the plaintiff. My
client has objected because she is con-
cerned that any settlement of the case
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Creditors’ Claims
The article about Creditor’s Claims in
the February 2006 issue did not dis-
cuss tenancies by the entireties (avail-
able only to married persons) which
have a unique place in the law of cred-
itors’ rights. By contrast with joint
tenancy, a tenant by the entirety can-
not break the tenancy alone – both
tenants must act. Thus, while both
tenants are alive, a creditor of one ten-
ant (but not the other) cannot reach
the property. If the debtor tenant dies
first, the surviving tenant takes the
property free of the creditor’s claim.
Also, one spouse cannot hypothecate
the property alone – the consent of the
other spouse is required. That is why
married people take title as tenants by
the entireties and not as joint tenants.
A few years ago, there was legislation
to permit tenancies by the entireties
for cooperative apartments and the
justification was to give married own-
ers of coops the protection against
creditors (and against the other
spouse) that married owners of real
property have.

Sincerely,
Philip M. Maley
White Plains, NY

The recent article “Creditors’
Claims – Do They Die With the
Debtor?” (February 2006 New York
State Bar Association Journal) contained
some misleading statements about
ERISA pension plans. Creditors’ claims
are less easily enforced against ERISA
pension benefits than described. 

The ERISA anti-alienation rule 
of ERISA § 206(d) preempts EPTL
7-3.1(b)(4). That section appears to
allow creditors to reach fraudulent 
conveyances to pension plans. The
anti-alienation rule applies to all ERISA
pension plan benefits; it is not restrict-
ed to the benefits of participants. The
United States Supreme Court has held
that there are no implicit or equitable
exceptions to this anti-alienation rule.
Guidry v. Sheet Metal Workers National
Pension Fund, 493 U.S. 365 (1990) and
Boggs v. Boggs, 520 U.S. 833 (1997). 

The case cited in the article for the
proposition that there is no such pre-
emption, In the Matter of Josephine C.
King, 196 Misc. 2d 250, 764 N.Y.S.2d
519 (2003), stated that ERISA preempt-
ed EPTL 7-3.1(b)(4), but the preemp-
tion was not pertinent because the plan
at issue was not covered by ERISA
because it was a government plan. 

The article does not mention the
division among the Circuits about
whether third parties may attach bene-
fits after they have been distributed by
ERISA pension plans. The Fourth and
Fifth Circuits prohibit such attach-
ments. United States v. Smith, 47 F.3d
681 (4th Cir. 1995) and Herberger v.
Shanbaum, 897 F.2d 801 (5th Cir. 1990).
The decisions upholding such attach-
ments, such as the one cited in the arti-
cle, Robbins v. DeBuono, 218 F.3d 197,
203–204 (2d Cir. 2000), are question-
able. That holding rests in part on 26
C.F.R. § 1.401(a)-13(c)(1)(ii). However,
contrary to the court’s description, the
regulation does not provide that dis-
tributed pension benefits may be
attached. Moreover, the court did not
mention the earlier United States
Supreme Court decision that third par-
ties that are not entitled to pension
benefits from a plan may not obtain
those same benefits after they are paid
out by the plan. Boggs v. Boggs, 520 U.S.
833 (1997). In fact, the United States
Supreme Court explained (id. at 853)
that it was holding that a state law
claim to distributed pension plan ben-
efits was preempted because ERISA
prevents the diversion of pension ben-
efits and:

If state law is not pre-empted, the
diversion of retirement benefits
will occur regardless of whether
the interest in the pension plan is
enforced against the plan or the
recipient of the pension benefit.

The United States Supreme Court
reached the same result after Robbins
when it held another state law claim to
distributed plan benefits was preempt-
ed. Egelhoff v. Egelhoff, 532 U.S. 141
(2001). It is thus difficult to understand

EDITOR’S MAILBOX

why a creditor who is prohibited from
obtaining pension plan benefits from
an ERISA pension plan because of the
anti-assignment prohibition is not also
prohibited from obtaining those bene-
fits from the recipient of those benefits. 

Sincerely,
Albert Feuer
Forest Hills, NY

Tax Treatment of Attorneys’
Contingent Fees
I’m writing to compliment the helpful
article by Professor Laura Lee Mannino,
“Supreme Court Rules on Tax Treatment
of Attorneys’ Contingent Fees,” New
York State Bar Association Journal
(February 2006), p. 47. Nevertheless, 
I believe it is very important for New
York lawyers to be aware that the
Supreme Court in Banks did not put
the tax issues to plaintiffs and their
counsel entirely at rest. Although
Professor Mannino correctly points
out that the Supreme Court in Banks
ruled that the plaintiff has gross
income in the amount of the legal
fees as a “general rule,” Professor
Mannino does not go on to suggest
circumstances in which this general
rule will not apply.

The Supreme Court expressly does
not decide:

1. whether and to what extent a
partnership between lawyer and client
can obviate the Banks decision, thus
allowing the plaintiff not to report the
attorneys’ fees paid to his or her coun-
sel;

2. cases in which the taxpayer is
seeking injunctive relief; and

3. cases in which the taxpayer’s
counsel receives fees under a statutory
fee award, or the payment of contin-
gent legal fees is made in lieu of such
an award.

It is too soon to tell how each of
these exceptions will be interpreted by
the IRS and the courts. However, it is
an overstatement to say that the
Supreme Court has resolved the split
among the Circuits without noting
these exceptions. Many taxpayers and
their lawyers are crafting legal fee
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agreements akin to partnership agree-
ments. Moreover, drafting fee agree-
ments for payments “in lieu of” statu-
tory fee awards is at the forefront of
legal fee tax planning. 

Thus, New York lawyers should be
aware that some avenues for avoiding
the “general rule” the Supreme Court
announced in Banks appear to be
available.

Very truly yours, 
Robert W. Wood
San Francisco, CA

The writer is author of Taxation of
Damage Awards and Settlement
Payments, 3d Edition.
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could have long-term, adverse conse-
quences for her licensing status. It
should be added that the particular
policy she purchased requires her con-
sent before I can offer or agree to any
settlement. 

I feel that I am being pulled in
opposite directions. While I believe
that the case is highly defensible, we
all know that there are no guarantees
in litigation. Moreover, while it is bet-
ter to settle the claim with insurance
company money rather than asking

ATTORNEY PROFESSIONALISM

CONTINUED FROM PAGE 51

MOVING?
let us know.

my client to reach into her own pock-
ets, I believe that my client has a legiti-
mate interest in keeping her record
clean. What should I do? 

Sincerely,
Tugged in Two
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the end of the sentence. Tell a story in
miniature.

Be concrete. Add detail — show,
don’t tell — to convey a sense of story.
Don’t characterize.

Cut irrelevant facts. Include only
those details that advance your argu-
ment and help the reader understand
the problem. Omit nonessential dates,
times, places, persons, and particu-
lars.

Use about 50 to 75 words. When
you exceed 75 words, the writer loses
focus and the reader loses interest. If
you can’t frame the issue in 75 words,
then you don’t know your issue.17

Neither will your reader.
Highlight and incorporate the rea-

sons for your conclusion. When you
provide reasons for your conclusion,
you look thoughtful and sensible.18

When your reasons are absent, you
look as if you’re hiding something.19

Giving the reasons for your conclusion
will get you closer to a favorable out-
come.20

Appear objective. A deep issue in a
brief should “look[] and sound[] objec-
tive even when it’s gently slanted.”21

A deep issue in an office memorandum
should be objective.

End with a question mark. An issue
is a question you want answered in
your favor. As basic as it sounds, “the
best issue ends with a question
mark.”22

Get to yes. Deep issues should
answer themselves with a resounding
“Yes.” Frame your issue positively.
Stay away from negative language or
negative answers.

Divide your issues. Use a different
issue for each independent ground on
which relief can be granted. You’re a
defendant in trouble if your reader
says “Yes, but so what; the defendant
still loses.” And you’ve wasted an
opportunity if your issue is too broad.

Use counter-issues. As the defen-
dant, respondent, appellee, or party
opposing a motion, you shouldn’t let
the court rely on the other side’s pres-
entation of an issue. Level the playing

field with your own deep counter-
issue. 

The Hybrid Approach
Some lawyers combine the old-
fashioned and deep-issue approaches
by framing the issue in one sentence
and incorporating concrete facts.23

Consider this: “Can a pleading defect
be corrected by a ‘supplemental peti-
tion,’ or must the correction be desig-
nated an ‘amended petition’ to be
effective?”24 Another example of the
hybrid approach is to frame an intro-
ductory question followed by several
short one-sentence questions:

Should an order granting a new
trial be subject to appellate review
in New York, as it is in the other 49
states, the District of Columbia,
and the federal courts?
A. Are a litigant’s rights under the
New York and United States
Constitutions violated by New
York’s practice of immunizing new
trial orders from review?
B. Should a trial court be required
to state its reasons for granting a
new trial?25

This approach might work given
these facts, but it might fail in a differ-
ent case. The better way to persuade
the reader is to use the deep-issue
approach. It gives readers several sen-
tences to digest, one bite at a time.

Finding Deep Issues
The three things you must deliver in
any brief or memorandum are the
question, the answer, and the reasons
for that answer.26 Begin writing only
after you understand your facts and
issues. Determining your theme will
bring you to your legal issues. A clear
issue will guide the reader and provide
a road map for the entire argument.
The clearer the issues, the quicker the
reader will grasp the argument.27

Frame your issues so that your reader
will understand your theme easily.

The key is to determine your essen-
tial issues. Figure out from your
client’s perspective how a court can
resolve the problem in your case. Ask
yourself, “What relief am I seeking for

my client?” After studying the relevant
law, you’ll be able to narrow the facts
so that when they’re applied, you’ll
prevail. The concrete facts in your case
applied to the relevant law will give
you your deep issue. Your deep issue
will reflect your theme.

Writing the Deep Issue:
Some Do’s and Don’ts
The facts in your deep issue must be
stated honestly. Don’t distort. If you
do, your adversary might point it out,
or your reader will catch you even if
your adversary doesn’t.

Don’t include facts in your issue
that “assume as true what is actually
hotly disputed.”28

Don’t argue your facts; save your
argument for your argument or discus-
sion section. Use neither argumenta-
tive nor biased words.29 Lead your
readers to the cliff, but let them jump
off themselves. 

In a brief, the facts you use should
favor your side. Emphasize the facts
that “lead to the answer that you
want.”30 That’ll force the reader to
agree with you. Don’t give the other
side’s facts. You’re not denying the
other side’s claim. You’re just not yet at
the stage at which you’ll want to
acknowledge and contradict them.

In an office memorandum, write
your facts objectively. One way to be
neutral in a memorandum is to give
facts that favor and oppose the conclu-
sion you’ll ultimately reach or recom-
mendation you’ll ultimately offer.

When organizing deep issues in
both briefs and office memorandums,
place “the most challenging pieces of
information at the beginning and the
end (the emphatic positions), and the
most easily comprehensible part in
the middle” of a sentence.31 You can

The deep-issue
approach gives 
readers several 

sentences to digest,
one bite at a time.

THE LEGAL WRITER

THE CONTINUED FROM PAGE 64
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arrange your deep issue from the law
to the facts or from the facts to the law.

Writing Deep Issues in an 
Office Memorandum
The main focus in an intra- or inter-
office memorandum, as opposed to a
trial memorandum, is to analyze issues
and predict outcomes. In a memoran-
dum, the issue is framed analytically.
An analytical deep issue differs
markedly from a persuasive deep issue
in a brief in that analytical issues are
open-ended and objective. Analytical
issues should be phrased to make 
the reader yearn for the answer32 yet
should not suggest an outcome. A few
examples of the analytical deep issue:

Immigration Act § 273 makes it a
crime to bring an undocumented
alien to the United States. Maritime
Act § 2304 makes it a crime for the
master of a vessel to fail to rescue
persons aboard a vessel in distress.
Does a master who rescues illegal
aliens aboard a vessel in distress
and then brings these aliens to the
United States commit a crime
under the Immigration Act?33 [67
words]

The interspousal immunity doc-
trine furthers public policy by pre-
serving family harmony. Kitty
Hawk sued her deceased father’s
estate for her mother’s wrongful
death in an airplane crash. Does
the doctrine of interspousal immu-
nity bar Kitty’s recovery when
there is no longer any marital har-
mony to preserve?34 [46 words]

RRR School District, a public
employer, suspects that Deep
Pockets, an employee, is stealing
money from the register. RRR
wants to confirm its suspicions so
that it may terminate Pockets. Is it
legal under New York and federal
law for RRR covertly to videotape
Pockets at his workstation? If it is
legal, are there any restrictions?35

[56 words]

These examples illustrate how to
write effective deep issues in a memo-
randum. They contain concrete facts in
separate sentences; they contain about
50–75 words; they look and sound

objective; they give a reason for the
conclusion; and they end with a ques-
tion mark.

A memorandum containing deep
issues has many advantages over one
that’s superficial or has one-sentence
issues. Here are several:

• The assigning attorney will see
erroneous assumptions;

• A reader will understand the
memorandum;

• The memorandum will be under-
stood long after it’s written;

• Colleagues researching similar
points in different cases will find
the memorandum helpful; and

• The analytical deep issue can be
transformed later into a persua-
sive deep issue in a brief.36

When writing an office memoran-
dum,37 follow the standards of your
law firm or legal department. A memo-
randum will have the following items,
in this order: (1) heading (To; From; Re
(or Subject); Date); (2) issue or question
presented; (3) conclusion or short
answer; (4) statement of the facts; and
(5) discussion. A memorandum is
objective; it advocates a particular
view, but only after it considers both
sides. Adopt a “non-partisan tone.”38

Serve the client’s interests by scrupu-
lously and realistically analyzing the
various views objectively.39 Discuss
not only the favorable information in
the case but also the unfavorable. If
you can master writing objective deep
issues in a memorandum, then you’ll
be able to transform them into persua-
sive deep issues in a brief.

Next month: This column continues
with writing deep issues in briefs and
organizing issues. ■

1. Leonard P. Plank & Anne Whalen Gill, Criteria
for Granting or Denying Certiorari: Writing a
Persuasive Petition, 18 Colo. Prac. Appellate Law &
Practice § 16.6, § 16.6(B) (2005).

2. Bryan A. Garner, The Deep Issue: A New Approach
to Framing Legal Questions, 5 Scribes J. Legal Writing
1, 8 (1994) (hereinafter “Deep Issue”).

3. Bryan A. Garner, Exercises from Legal Writing in
Plain English, available at http://presspubs.uchicago.
edu/garner/documents/section50.html (last visited
Jan. 9, 2006).

4. Deep Issue, supra note 2, at 4. 

5. Karen Larsen, Tell Me a Story, 59 Ore. St. Bar
Bull. 39, 39 (Oct. 1998).

6. Adapted from Larsen, supra note 5, at 39.

7. Deep Issue, supra note 2, at 4.

8. Id. at 3.

9. Id.

10. Id. at 4.

11. Bryan A. Garner, A Conversation on the Art of
Legal Writing, West’s Legal News, Nov. 15, 1996, at
12191, available at 1996 WL 659842 (hereinafter
“Conversation”).

12. Deep Issue, supra note 2, at 3.

13. Joseph Kimble, First Things First: The Lost Art of
Summarizing, 8 Scribes J. Legal Writing 103, 103
(2002).

14. Id.

15. Bryan A. Garner, Issue Framing: The Upshot of It
All, Trial, Apr. 4, 1997, at 74 (hereinafter “Upshot”).

16. Id. at 75.

17. Deep Issue, supra note 2, at 5.

18. Upshot, supra note 15, at 76.

19. Id.

20. Id.

21. Id. at 75.

22. Id.

23. Deborah G. Hankinson, Warren W. Harris &
Tracy C. Temple, Issue Drafting/Issue Spotting, State
Bar of Tex 17th Ann. Adv. Civ. App. Prac. Course,
Ch. 12, Sept. 11–12, 2003, at 2, available at
http:www.tex-app.org/articles/drafting.pdf (last
visited Jan. 9, 2006) (hereinafter “Hankinson”).

24. Id.

25. Adapted from Hankinson, supra note 23, at 2.

26. Deep Issue, supra note 2, at 2.

27. Larsen, supra note 5, at 39.

28. Henry Weihofen, Legal Writing Style 253 (2d
ed. 1980).

29. Id. at 253.

30. Id.

31. Deep Issue, supra note 2, at 12.

32. Id. at 6.

33. Adapted from Deep Issue, supra note 2, at 6.

34. Id.

35. Id.

36. Deep Issue, supra note 2, at 9.

37. See generally Terry Jean Seligmann, Why is a
Legal Memorandum Like an Onion? — A Student’s
Guide to Reviewing and Editing, 56 Mercer L. Rev. 729
(2005).

38. Nancy L. Schultz & Louis J. Sirico, Jr., Legal
Writing and Other Lawyering Skills 158 (4th ed.
2004).

39. Id. at 152.

GERALD LEBOVITS is a judge of the New York City
Civil Court, Housing Part, in Manhattan and an
adjunct professor at New York Law School. He
thanks Brooklyn Law School student Anna
Pechersky and court attorney Alexandra Standish
for assisting in researching this column. Judge
Lebovits’s e-mail address is GLebovits@aol.com.



56 |  May 2006  | NYSBA Journal

NEW MEMBERS WELCOMED

FIRST DISTRICT
Werner Frederico Ahlers
Arjun Ahluwalia
Ron M. Aizen
Alexandros Aldous
Ryan Patrick Alford
Florina Altshiler
Lidore Alexandra Amit
Erika Lynn Andresen
Raymond Audain
Zachary Tabor Axelrod
Japheth Teie Baker
Peter A. Barile
Glen P. Barrentine
Cory Eugene Barry
Todd M. Beaton
Jason Lee Behrens
Jessica Leigh Bengels
David Berg
Jordan R. Bernstein
Zachary Benjamin 

Bernstein
William Francis Bey
Scott L. Bittman
Itay Blasenheim
Joshua M. Blumenfeld
Deborah Beth Blumenfield
Jessica Bohrer
Babatunde Akanni Bolaji
Willem Peter Bongaerts
Rachel D. Booth
Joshua Aaron Boxer
Meghan Mary Breen
Andrew Brad Brettler
Angela Renee Brooks
Gregory W. Brooks
Andrea Heather Brustein
Rebecca Cambreleng
Carmen Candia
Andrea Landis Casellas
Kate Elizabeth Cassidy
Kimberly Ann Champlin
Steven Coffee Chin
Rochelle Chodock
Eduardo Seokjin Chung
Melissa Ann Clark
Mark Clyman
Steven J. Cohen
David Michael Cook
Jordan A. Costa
Stephen Paul Curran
Elizabeth M. Daitz
Michael Benjamin 

Dalewitz
Michael Dallal
Julie Mae D’Ambruoso
Anthony J. D’Amico
Jonathan R. Damm
Richard Stephen Denhup
Sylvain Gerald Dhennin
Katherine Rouse Dieterich
Eric J. Dinnocenzo
J. Ted Donovan
William John Eisenman

Kathleen Elizabeth Fahey
Elliot E. Falk
Allison Heather Farkas
Jonathan David Farkas
Paul Christopher Ferland
Johanna Lynn Ferraro
Elizabeth Fiechter
David Fisher
Erica Eileen Flores
Philip P. Foote
Cheryl Irene Foster
Kacey M. Foster
Lauren Dara Friedman
Holly R. Froum
Todd E. Fryatt
Neal Kazuo Fujishige
Alina Georgeta Emma 

Fulop
Lawrence Robert Gabuzda
Mary Campbell Gallagher
Matthew James Galvin
Melissa Amy Ganz
Marie C. Gaspard
Deborah Gavish
David Michael Geller
Annamma George
Justina L. Geraci
Gemma M. Giantomasi
Frayda U. Ginsburg 

Cywiak
Daniel Glantz
Jeffrey M. Glasheen
Sarah Beth Gleit
Thad S. Glowacki
Amanda Chloe Goad
Rebecca Gobeille
Seth Joseph Goldberg
Matthew David 

Goldsmith
Abigail E. Gordon
Alexander M. Gordon
Brianne Jenna Gorod
Howard L. Gottesman
Rachel Beth Grand
Marcus Johnson Green
Alyssa Brooke Greenberg
Tryphena Yvonne Greene
Sebastian Grimm
Melissa Leigh Gross
Kimberly Brooke Grotell
Adam Granek Guttell
Alexis Lynn Hall
Leigh Marie Harlan
Christine Marie 

Harrington
Matthew Leo Heckman
John Mark Hermanowski
Elizabeth Heering Hickey
Yani Indrajana Ho
Sarah Elizabeth Hourigan
Marisa Joy Hyman
Lisa Jennifer Infield-Harm
Rebecca Maura Strauss 

Ingber

Ethan Isaac Jacobs
Amanda Ryan 

Jeannopoulos
Nancy Jen
David James Johnson
Kelly Elizabeth Jones
Brett Joshpe
Benay Lauren Josselson
Heela D. Justin
Andrew William Keller
Kevin M. Kelly
Daniel Noah Kempler
Adriana Kertzer
Timothy Alexander Key
Faisal Ahmed Khan
Byung Tae Kim
Chris Seung Kim
Jin Hee Kim
Mina Audrey Kim
Myron Kirschbaum
Damien M. Knob
Eric Scott Kosta
Matthew Joseph Koster
Rachel Esther Kramer
Marc Steven Kurzweil
Anat Lahovitsky
Maria Rosario Teresa 

Oreta Lapus
Shannon Tayna Lazzarini
Melanie Dawn 

Lebedowicz
Carolyn A. Leder
Jae Sung Lee
Jessica Lee Leonard
Joel Lerner
Sydney Rachael Levine
Paulo Roberto Lima
Lewis Jeffrey Liman
Evan Loren Lipton
Robert L. Lowe
Thomas Sinyo Lue
Ajanaclair Nicole Lynch
Helena Ann Lynch
Johanne A. Macajoux
Jennifer Beth Magida
Rita Jeanne Magnusen
Lauren Maier
Markus Malik
Jessica Be Marchand
Salvatore Marcoccio
Patrick Daniel Marecki
Nicole Diane Mariani
Michael Seth Marks
Benjamin Patrick 

McCallen
Hugh M. McGovern
Leah Anne Melone
Anil M. Melwani
Scott Daniel Meselson
Anton Metlitsky
Abja Uttam Midha
Lee R. Miller
Manuel Antonio Miranda
Michael Patrick Mooney

Rebecca S. Moore
Benjamin Ryan Mulcahy
Christopher Joseph 

Mulligan
Naomi Munz
Anthony Jabreel Murphy 

Jones
Peter D. Mustalish
Jennifer Lee Naeger
Maruti Racherla Narayan
Nentcho Petrov Nentchev
Nghiem Lang Nguyen
Jessica L. Nielsen
Jeffrey Alec Nisbet
Henry Carl William 

Nisser
Abigail Nitka
Scott C. Nolen
Saule A. Nurgaziyeva
Michelle A. Offsey
Rory Burt O’Halloran
Oliver Olah
Joel Matthew Omansky
Mie Ono
Peninna Hanna Oren
Sean Bradford Oster
Locksley O’Sullivan 

Wade
Karen Yumi Paik
Walter L. Palmer
Ankur Paresh Parekh
Christine Renee Pearce
Renee Pearce
Patrick William Pearsall
Tomer Avraham Pe’er
Rodolphe Roger Pellerin
Yvonne Michelle Perez-

Zarraga
Walter Perkel
Gregory Elliot Pessin
Nancy Rebecca Peterson
Danny Eugene Phillips
Edward T. Ploysongsang
Jennifer Y. Poon
Elizabeth Larkin Postles
David Jason Potterbaum
Saree Renay Ptak
Benjamin Eugene Quayle
Runa Rajagopal
Andrew Russell Ralston
Juan Luis Ramirez
Dylan Scott Ramsey
Yusuf A. Rangwala
Mark Waldemar 

Rasmussen
Kedari P. Reddy
Michael David Reisman
Beverly B. Reyes
Phillip John Riblett
Peter C. Ringel
Robyn D. Roditi
Mark Neal Roeder
Marc Adam Rogovin
Garett I. Rosenblum

Rebecca Jane Rossel
Brett Evan Rubin
George Edward Rudy
Amit Saluja
Sarah Alisa Sandok
Michael Aron Sauer
Danielle Corinne 

Schillinger
Douglas Mark Schneider
Nicolai Marcel Schwarz-

Gondek
Marius Segal-Gebski
Tejal Navin Shah
David Alexander Shargel
Pamela Stacey Shelinsky
Nizam M. Siddiq
Timothy D. Sini
Cynthia Sleet
Bridget Kathryn Smith
Hugh Mcandless Smith
Shelley R. Solomon
Christopher John Soltys
Pankaj Soni
Joseph Michael Sorrentino
Addy B. Squires
Martin Stalman
Rebecca Leah Stegman
Adam Jeremy Stein
Elizabeth Carter Stockstill
Victor E. Suthammanont
Timothy Duncan Swain
Joanna Lea Swyers
Marvin Bonilla Tagaban
Ippei Takushima
Bryan Mancini Tallevi
Wen Tang
Tatsuya Tanigawa
Joy Tassin
Kimberly Janet Tate-

Brown
Douglas F. Tedeschi
Sean Kevin Thompson
Aija Mai Tingling
John J. Torrente
Koji Toshima
Karen Yu-hsin Tu
Hector Javier Valdes
Sami J. Valkonen
Jeffrey W. Varcadipane
Traysia Marie Venditti
Anthony E. Wade
Judith M. Wallace
Weining Wang
Rachel Anne Waranch
Nilla E. Watkins
Jie Wei
Howard Samuel Weisel
Howard Wieder
Aisha Louise Williams
Kevin Sean Williams
Hayden Evans Windrow
John H. Wu
Ingrid Yang
Katherine King Yee Chow



NYSBA Journal  |  May 2006  |  57

In Memoriam
Abraham S. Altheim

New York, NY

Bernard Bressler
Florham Park, NJ

Nicholas J. Chiaia
Brooklyn, NY
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ToniAnn Delio
Anthony Paul 
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Emily Lynn Dennihy
Irma E. Dominguez
Olgarina Marisol Estevez
David S. Fischer
Harris Fischman
Daniel Case Gibbons
Nancy Louise Hammel
Elizabeth Ann Herman
Paul Michael Kampfer
Randi Alyson Kassan
Raquelle Lynn Kaye
Brace Edward Kern
Kenneth Michael Kern
Erin M. Lawrence
Rachel S. Leeds
Tracy Christine Linn
Jessica J. Llewellyn
Jennifer J. Maertz
Jodi Robyn Mandell
Brian M. Martin
Eugene J. Martin
Tara Mayerhofer
Christine L. McVicker
Thomas Michael Mealiffe
Lance Howard Meyer
Douglas Mark Nevin
Christina Victoria Nunn
Christopher D. Palmieri
Jaimee L. Pocchiari
Harold Michael Rechler
Justin Joseph Ripley
Robert F. Schalk
Lois Carter Schlissel
Joe C. Scroppo
Christopher Seamster
Timothy M. Shelley
Alecia Erica Smith
Douglas John Steinke
Leslie A. Stevens-Messina
Lauren Tamparo
Kristen M. Vasselman
Paul B. Youkilis
Colleen Mary Zarnitz

ELEVENTH DISTRICT
Alla Ageyeva
Lauren Marie Cacioppo
Angelo Capalbo
Aaron Jacob Feinstein
Ioannis Peter Gloumis
Ana Guzina
Melanie Jeune
Hyung Seok Kim
Nancy Marie McGee
Jeremy Paul Muklewicz
Steven S. Orlow
Elan David Parra
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Diane E. Pollack
Todd Jeremy Powell
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Richard W. Sutton
Alex Thomaidis
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Alissa L. Van Horn
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Agata Anna Digiovanni
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Eden Hauslaib
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Michele Lisa Melnick
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Michael John Paleudis
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Judith Dorothy Rawcliffe
Elizabeth Patricia Smith
Jason Scott Whitehead
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OUT OF STATE
Leonard Dominic Agneta
Jeffrey Agrest
Amer Shahid Ahmed
Karina C. Aiello Rocha
Geraldine Aine
Ekaterine Aivalis
Aaron Eliot Albert
Valerie Lynn Foy Alberto
Benjamin William 
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Rachel Hope Anderson
Rachel Judith Anderson
Ernest Anemone
Caroline Desrosiers 

Anthony
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Takayuki Aoyagi
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Kelly Marie Barrett
Elizabeth Ruth Beasley
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Scott H. Bedford
Michael Ari Behar
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Heather Leigh Davis
Jeffery W. Davis
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Sandra Diane Dawson
Kelly Ann Day
Catherine Marie 

Deappolonio
Stephanie Michelle 
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Stephanie Deckter
Nancy Ann Del Pizzo
Sarah K. Delahunt
Jennifer Marie 
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Haiping Deng
Kyla Mary Dennigan
Nicole Danielle Devero
Joseph Devlin
Danielle Marie Dezorzi
David Diaz
Jose F. Diaz
Mark Andrew DiCello
Josephine M. DiCosmo
Philip Richard Digennaro
Ann-Marie Doherty
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Tyler Geoffrey Doyle
Michael D. Drivas
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Justin S. DuClos
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Kathryn Mary Earlie
Bradley Evan Edelman
Ernest C. Egoh
Anthony B. Ellis
Edgar F. Espinosa
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Grace Duoling Fan
Christopher Eason Farmer
Anthony Vito Federice
Melissa Brooke Felder
Frederick L. Feldkamp
Christopher W. Ferraro
Thomas Michael Finetti
Ross Eric Firsenbaum
Charles Joseph Fischette
Blakely Dara Fishlin
Andreas Martin Fleckner
Stacey Ann Ford
Joshua John Franklin
Adam Zachary Frey
Loren Friedman
Douglas Fries
Sarah Elizabeth Fry
Yingxi Fu-Tomlinson
Taisuke Fukunaga
Ralph L. Furlo
Wendy Zee Galex
Eugene Henri Gaudette
Francis X. Geier
John Shantanu Ghose
Benjamin Kemble Gibbs
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Joseph Richard Glasgow
Rebecca Lynn Gobeille
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Kristopher A. Grudt
Scott Mitchell 
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Si Ting Han
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Michael Ross Hartman
Stacy J. Hauf
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Travis A. Hill
Angelina Wei Yuen Hing
Chika Hirata
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Jong Hwang
Jung Whan Im
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Mariesa C. Iulo
Obadan U. Iziokhai
Young Jin Jan
Jili Jiang
Richard P. Jones
Tobin Joseph
Ahran Kang
Sangjin Kang
Andreas Kangur
Jeffrey S. Kaufman
Joseph Julius Kaufman
Leah Sandbank Kaufman
Ashleigh Paige Keener
Erin Christine Kelleher
Jamie B. Kennedy
Kathleen B. Kerr
Jennifer Ketron
Louis Kiefer
Hyunji Kim
Jin Hwan Kim
Leyla A. Kiosse
Lowell Stephen Kirschner
Natsuko Kitagawa
Zoe N. Konstantopoulou
Brian B. Koo
Ilona Korzha
Michael Kosoff
Alison E. Kowalski

Jennifer Therese Benedetto
Stuart Matthew Berger
Olaf Nils Berner
William James Bielefeld
Mark Ronald Bilak
Uri Bilek
Adrian Bingel
Caroline Elizabeth Bissett
Allen Scott Blaustein
Carson Cutler Block
Elizabeth Schwarz Boison
Julie Eum Bolin
Jessica Theresa Boudreau
Aaron Gregory Bowman
Jessica Brescia
Thomas B. Brigham
Michael James Edward 

Brightling
Samuel Benton 

Brightwell
Angela S. Brown
Amanda Kate Bruchs
Seth Lovell Brugger
Saphier Bruhl
Dana Roxana Bucin
Erin Kathleen Burke
Ashley Burns
Philip Andrew Butler
Jennifer Marie Cannistra
Michele Ann Cardella
Joseph P. Cardillo
Pamela A. Carter
Whitney R. Case
Cara Centanni
Emine Eda Cerrahoglou
Jonathan Ronald Cescon
Juhong Cha
Christiopher Gilbert 

Chagoury
Sharon Naomi Chaitin-

Pollack
Jennifer Chang
Ji Young Chang
Kyungsun Trisha Chang
Hannah Yael Shay 

Chanoine
Emily Chatterjee
Ching Yi Chen
Xiaoming Chen
Rasika Ravichandhran 

Chetlur
Suet-Yee Cheung
Anthony Hee Choe
Linda Choi
Kyung Hoon Chun
Andrea Nicholes Cipriani
Alexander Raymond 

Cochran
Amy Figen Cohen
Koren Leslie Cohen
Meredyth Cohen
Kristen Connolly
Alexander James Cooke
James A. Cooke
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Daniel Kuszmerski
Lauren A. LaGrua
Gary K. Lam
Claudine Landry
Priscilla Lee
Yae Jean Lee
Barbara Leen
Marek Lesniewski-Laas
Lingli Li
Wenfeng Li
Hoon-Seop Lim
Katherine Lindsey
Demosthenes A. Lorandos
Elizabeth Lord
Joseph Michael Lorman
Charles A. Lowenhaupt
Thomas M. Mackey
Stefanie Magner
Joshua Francis Magri
Kara Elizabeth Major
Brian Maloney
Ilana M. Mantell
Natalie Mantell
Rita Marchetti
Branislaw Maric
Jennifer Lynn Marino
Halle Markus
Takayuki Maruyama
Lorin Maugery
David L. McCallen
Kevin McCulloch
Ian P. McLaughlin
Jonathan B. Miller
Elena V. Moldovan

Fernette L. Moore
Jaime Britt Morea
Kelly R. Moss
Frank D. Mroczka
Michaela Cavanaugh 

Muffoletto
Bun Wo Mui
Asha I. Muldro
Monica Ann Murray
Frances Naiga Muwonge
Nicolas David Muzin
Mikael Firouz Nabati
Tomoko Nakajima
Hyun Namkung
Billy Matthew Newberry
Matthew Newberry
Mark Patrick Nolan
Kelly Ann Noto
Oriyomi Nwokeji
Sonja Amiko Nyborg
Kristin Kathleen 

O’Callaghan
Claudio Roumain Ochoa
Blaise A. Odhiambo
Shigehito Onimura
Seth Matthew 

Oppenheim
Karin Page
John Griffin Palma
Jessica Williams Paniccia
David Jung Ho Park
Devanshu C. Patel
Pilu D. Patel
Aden Russell Pavkov

Adena M. Santiago
Matilda Sarpong
Norka M. Schell
Noah J. Schufler
Michael R. Scott
Ryota Sekine
David Selwocki
Theresa Sexton
Sapna Sharma
Tina Shaughnessy
Mark Steven Shelton
Imix Shish
Farrah Short
Melanie Silletti
Sara Simberg
Christine Nicole 

Simmons
Satvinder Singh
Holly M. Smith
Charles Sohn
Veronica Francesca Stiller
Matthew D. Stockwell
Nicole Stoduto
Sean L. Stolper
Mary N. Stone
Andreas Striegel
Anu Radha Subramanian
Janine M. Sullivan
Adam P. Swaim
Dipa Swaminathan
Amy Swift
Eyal Tal
Minoru Tanaka
Naoya Tani

Yitayew Alemayehu Taye
Melinda Taylor
Daniel Tenny
Roy Thibodaux
Patricia Valerio Tipon
Amy Todd
Jason B. Tompkins
Karen Ka Yan Tong
Sara Triplett
Elizabeth Truslow
Alexei V. Tysbine
Tetsuya Uyama
Rey Oliver Villanueva
Svetlana B. Vinograolova
Anna Viske
Colleen Dorney Vogler
Meredith M. Voliva
Jesse M. Wald
Jordan Weinreich
Hedva Wellerstein
Megan Kristin Whitney
Megan Whyte
Yin Wu
Shimpei Yamamoto
Tam Suet Yee
Hou Yi
Yeojin Yi
Rachel Yoon
Victor Lee You
Lua Kamal Yuille
Ping Zheng
Allen C. Zoracki

Casius Pealer
Justin Michael Pelletier
Sarah Jean Pelud
Joel Pensley
Daniel Perera
Joanna Marie Perilli
Eileen Helen Persky
Richard Scott Pianka
Daniel Pickett
Danielle Monique Picozzi
Renata A. Pilny
Christopher M. Pisacane
David G. Polazzi
Kevin J. Post
Kristin Aimee Potdevin
John S. Price
June Psaltis
Amy Alcoke 

Quackenboss
Maria Veronica Queixalos
Jamie Quirk
David Lawrence Rak
Sujit Raman
Kathryn J. Razin
Alison Reynolds
Megan Riccio
Geoffrey P. Roberts
Jaime Elias Robledo
Craig Rothenberg
Erin Rowin
Kevin M. Ryan
Masamichi Sakamoto
Leah M. Samit
Jason M. Santarcangelo

Foundation Memorials
A fitting and lasting tribute to a deceased lawyer can be made through a memorial contribution to 

The New York Bar Foundation. This highly appropriate and meaningful gesture on the part of friends
and associates will be felt and appreciated by the family of the deceased.

Contributions may be made to The New York Bar Foundation, One Elk Street, Albany, New York 12207,
stating in whose memory it is made. An officer of the Foundation will notify the family that a contribution
has been made and by whom, although the amount of the contribution will not be specified.

All lawyers in whose name contributions are made will be listed in a Foundation Memorial Book maintained
at the New York State Bar Center in Albany. In addition, the names of deceased members in whose memory
bequests or contributions in the sum of $1,000 or more are made will be permanently inscribed on a bronze
plaque mounted in the Memorial Hall facing the handsome courtyard at the Bar Center.



NYSBA Journal  |  May 2006  |  61

Question: Florida attorney Fred
Oughterson has asked whether
the abbreviation Ms needs to

be followed by a period. 
Answer: The answer is “no,” accord-

ing to the electronic American Heritage
Dictionary (AHD, 2000). Surprisingly the
1992 Webster’s Third does not list either
ms or ms., but it was cited as early as the
mid-20th century. The 1985 American
Heritage Dictionary lists both abbrevia-
tions, defining each as “the title of respect
for a woman without regard for her mar-
ital status.” Either Ms or Ms. is accept-
able. Both are substitutes for the honorif-
ic Mrs., an abbreviation of Mistress. In
southern American dialect, Mrs. is often
pronounced Miz. Spelled out and used as
a noun, missus is also a colloquial substi-
tute for Mrs., as in, “I’ll ask the missus.” 

The title Ms, with or without the
period, came into English because of
some women’s concern that, unlike
Mr., the title Mrs. indicates both gender
and marital status. Women pointed out
that because the title Mr. did not reveal
men’s marital status, the title Mrs. was
both unnecessary and intrusive into
women’s privacy.

The Usage Panel of the 1985 AHD
added that Ms (or Ms.) is proper only
when a woman retains her previous
name after marriage. If she adopts her
husband’s name, a woman should be
addressed as Mrs., plus husband’s last
name, as in: Mrs. John Smith but Ms.
Mary Brown. The AHD noted that
although Ms “[was] controversial
when it was first introduced, it has
come to be widely used in business
and professional situations, on forms,
and in many social contexts.”

The use of Ms as a courtesy title is
now common and undisputed. It came
into the language at a time when
women had become sensitive to the
grammatical masculine pronoun he to
indicate an individual in a group, even
when women as well as men were
members of the group. To many
women, the use of he in contexts like
the following seemed discriminatory:

• If anyone wishes to leave, he may
do so.

• As each person finished the test,
he left the room.

• When one exercises, he should
not overdo it.

So, as you all know, we no longer
use the so-called “sexist he.” Now we
say and write:

• If anyone wishes to leave, he or
she may do so.

• As each person finished the test,
he or she left the room.

• When one exercises, he or she
should not overdo it.

Some journalists prefer instead to
write s/he. Both usages are now stylisti-
cally acceptable. And they are gram-
matical. But far more people, including
journalists, choose the ungrammatical
they. This results in statements like:

• When a person wants a divorce,
they should first engage in mar-
riage counseling.

• For a teacher to get a pay raise,
they must have a master’s degree.

Sometimes well-intentioned persons,
attempting political correctness, will
stumble, as one professor did in this
excerpt from his lecture: “If a student is
told that his social or regional dialect is
as good as any other, without being
made aware of its social functions, he or
she will naturally refuse to learn the
standard dialect.” (Emphasis added.)
The lecturer continued to interchange
he/his with he or she and his/her, falling
back into his customary usage whenev-
er he began to think about the content of
his language instead of the form.

That is one criticism of the arbitrary
change of language: the attention of
both speaker and listener is diverted
from what is being said to how it is
being said. Fairly early in the move-
ment to delete “the sexist he,” I wrote
an article for a small journal, which I
titled “Should the English Language
Have a Sex Operation?” (My answer
was “no.”) The journal had little read-
ership, but an enterprising reporter
happened to read it and wrote a sum-
mary of it that was picked up by the
national press. Fortunately, at that time
e-mail was not generally available;
nevertheless I received a large volume

of mail criticizing my viewpoint. I had
achieved Andy Warhol’s “15 minutes
of fame” (or infamy).

When new words appear in English,
their spelling or punctuation may vary.
That occurred with Ms/Ms. and with
the electronic term email or e-mail.
According to current dictionaries, the
term without the hyphen is now pre-
ferred, but both spellings are acceptable.

From the Mailbag I:
In the January “Language Tips” column
I discussed the two past tenses of plead,
(pleaded or pled); and I wrote that non-
lawyers prefer pleaded, the older term,
although judges prefer pled. Rochester
attorney Gary Muldoon wrote that he
prefers pled because of its similarity to
bleed/bled, and because he has seen a
number of briefs in which the past tense
of plead was pronounced pled, but writ-
ten as plead (as in read/read). (I prefer
pleaded for the same reason.)

From the Mailbag II:
Los Angeles attorney Fred Neufeld
provided new information about the
derivation of the word hamburger
(which was also discussed in the
January issue). He wrote that in a new
book Yiddish Civilization, the author,
Paul Kriwaczek, said that the word
derived from the Kosher beef that 
emigrants from Germany rolled into
balls, flattened into patties, and placed
between slices of bread for their 
steerage-class crossing to America. 
Mr. Kriwaczek said that the name
“Hamburger steak” first appeared in
Aunt Babette’s Cook Book of 1899.

That etymology may be correct.
Both my source and Mr. Neufeld’s are
called “folk etymology,” the name for
speculation about the uncertain origin
of words. ■

LANGUAGE TIPS
BY GERTRUDE BLOCK

GERTRUDE BLOCK is lecturer emerita at the
University of Florida College of Law. She is the
author of Effective Legal Writing (Foundation
Press) and co-author of Judicial Opinion Writing
(American Bar Association). Her most recent
book is Legal Writing Advice: Questions and
Answers (W. S. Hein & Co., 2004).
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SECOND DISTRICT

Barry Kamins, Brooklyn 

THIRD DISTRICT

Rachel Kretser, Albany

FOURTH DISTRICT

Cristine Cioffi, Niskayuna

FIFTH DISTRICT

Michael E. Getnick, Utica

SIXTH DISTRICT

James C. Gacioch, Binghamton

SEVENTH DISTRICT

C. Bruce Lawrence, Rochester

EIGHTH DISTRICT

Sharon Stern Gerstman, Buffalo 

NINTH DISTRICT

Henry S. Berman, White Plains

TENTH DISTRICT

Hon. Joel K. Asarch, Hempstead 

ELEVENTH DISTRICT

Seymour W. James, Jr., Kew Gardens 

TWELFTH DISTRICT

Lawrence R. Bailey, New York

MEMBERS-AT-LARGE OF THE
EXECUTIVE COMMITTEE

Donald C. Doerr
Vincent E. Doyle, III

David L. Edmunds, Jr.
John H. Gross

Claire P. Gutekunst
Glenn Lau-Kee

Jay G. Safer
David M. Schraver

FIRST DISTRICT
† Alcott, Mark H.

Barson, Alan D.
Bienstock, Peter
Boyers, Hon. Seymour
Brett, Barry J.
Brown, Geraldine Reed

† Campos Galvan, Manuel 
Chambers, Hon. Cheryl E.
Cheng, Pui Chi
Christian, Catherine A.

* Cometa, Angelo T.
Davis, Tracee E.
Dimon, Samuel J.
Dominguez, Ivan J.
Eppler, Klaus
Ferrara, Lucas A.
Fish, Daniel G.
Flood, Marilyn J.

* Forger, Alexander D.
Frank, Paul M.

* Gillespie, S. Hazard
Grays, Taa R.
Green, Prof. Bruce A.
Gregory, Prof. John D.
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Gutekunst, Claire P.
Harris, Joel B.
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Hendricks, Susan L.
Hoffman, Stephen D.
Hollyer, A. Rene
Horan, John R.
Jackson, Damian S.
Jacobs, Robert A.
Jacobs, Sue C.
Kiernan, Peter J.

* King, Henry L.
Kougasian, Peter M.

†* Krane, Steven C.
Kuntz, William F., II
Lansner, David J.
Leber, Bernice K.
Lee, Charlotte Cho-lan
Lesk, Ann B.
Levinsohn, Robert J.
Lieberman, Ellen
Lieberstein, Marc Ari
Lindenauer, Susan B.

* MacCrate, Robert
McShea, Sarah Diane
Millett, Eileen D.
Minkowitz, Martin
Mitchell, Thomas J.
Mitzner, Melvyn
Moreland, Thomas H.
Nathanson, Eugene
Nathanson, Malvina

* Patterson, Hon. Robert P., Jr.
Paul, Gerald G.
Plevan, Bettina B.
Reed, Thomas A.
Reimer, Norman L.
Reitzfeld, Alan D.
Richman, Steven H.
Rifkin, Richard
Robertson, Edwin David
Rothstein, Alan
Runes, Richard N.
Safer, Jay G.
Schultz, Kenneth A.

* Seymour, Whitney North, Jr.
Sherman, Carol R.
Sherwin, Peter J.W.
Sherwood, O. Peter
Silkenat, James R.
Smoley, Lewis M.
Sonberg, Hon. Michael R.
Spitzmueller, Janiece Brown
Stenson, Lisa M.
Wachtler, Lauren J.
Wales, H. Elliot
Walsh, Susan J.
Warner, Rita Wasserstein
Williams, Bryan R.

SECOND DISTRICT
Branda, Rose Ann C.
Connors, John P., Jr.
Cyrulnik, Hon. Miriam
DiGiovanna, Lawrence F.
Hall, Thomas J.
Kamins, Barry
Longo, Mark A.
Romero, Manuel A.
Slavin, Barton L.
Sunshine, Hon. Jeffrey S.
Sunshine, Hon. Nancy T.

THIRD DISTRICT
Ayers, James B.
Carlucci, James A.
Cloonan, William N.
Copps, Anne Reynolds
Davidoff, Michael
DeFio, Elena M.R.
Dixon, Philip H.
Dolin, Thomas E.
Doyle, Hon. Cathryn M.
Fernandez, Hermes
Gold, Majer H.
Greenberg, Henry M.
Higgins, John Eric
Kelly, Matthew J.
Kinum, John B.
Kretser, Hon. Rachel
Lynch, Margaret Comard
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McNally, Richard J., Jr.
Meislahn, Harry P.
Moy, Lillian M.
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Perino, Justina Cintron
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Privitera, John J.
Rosenberg, Philip
Sandner, James R.
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Thornton, Timothy B.

* Williams, David S.
* Yanas, John J.
FOURTH DISTRICT

Bartlett, Hon. Richard J.
Breedlove, Brian H.
Burke, J. David
Cioffi, Cristine
King, Barbara J.
Manning, John T.
McAuliffe, J. Gerard, Jr.
Pelagalli, Paul
Tishler, Nicholas E.

FIFTH DISTRICT
Benedict, Timothy A.
Carmen, Peter D.
Doerr, Donald C.
Getnick, Michael E.
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Hayes, David M.
McClusky, James P.
Myers, Thomas E.
Norfleet, Doren P.
Peterson, Margaret Murphy
Priore, Nicholas S.

* Richardson, M. Catherine
Rivera, Ramon E.
Weinstein, Ellen Stempler

SIXTH DISTRICT
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Cummings, Patricia A.
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Gacioch, James C.
Gorgos, Mark S.
Lee, Carolyn S.
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Smyk, Stephen D.
Tyler, David A.
Walsh, Ronald T., Jr.

SEVENTH DISTRICT
Amuso, John P.
Barney, Brian J.
Buholtz, Eileen E.

† Buzard, A. Vincent
Castellano, June M.
Doyle, Hon. John D.
Harren, Michael T.
Lawrence, C. Bruce

†* Moore, James C.
* Palermo, Anthony R.

Reynolds, J. Thomas
Schraver, David M.
Tyo, John E.
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* Witmer, G. Robert, Jr.
EIGHTH DISTRICT

Brady, Thomas C.
Cosgrove, Edward C.
Doyle, Vincent E., III
Edmunds, David L., Jr.
Flaherty, Michael J.
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Gerber, Daniel W.
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Lamantia, Stephen R.
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NINTH DISTRICT
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Krooks, Howard S.
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Lindgren, Thomas
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Marwell, John S.
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Murray, Conal E.
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Ramsey, Hon. B. Harold
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Sweeny, Hon. John W., Jr.
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Welby, Thomas H.
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Zeltner, Peter P.
Tenth District
Asarch, Hon. Joel K.

* Bracken, John P.
Castillo, Nelson A.
Clarke, Lance D.
Cooper, Ilene S.
D’Angelo, Frank G.
Duffy, James P., III
Fredrich, Dolores
Giorgio, Frank, Jr.
Glanzer, Mona N.
Gross, John H.
Karson, Scott M.
Kossove, Scott E.

†* Levin, A. Thomas
Makofsky, Ellen G.
Margolin, Linda U.
Mihalick, Andrew J.
Millman, Bruce R.

* Pruzansky, Joshua M.
Purcell, A. Craig
Quinlan, Robert F.

* Rice, Thomas O.
Santemma, Jon N.
Shulman, Sir. Arthur E.
Smolowitz, Barry M.
Sperendi, Michael F.
Tell, M. David
Thompson, Charlene R.
Tully, Rosemarie
Walsh, Owen B.

ELEVENTH DISTRICT
Cohen, David L.
Dietz, John R.
Goldblum, A. Paul
Hans, Stephen D.
Haskel, Jules J.
James, Seymour W., Jr.
Lee, Chanwoo
Leinheardt, Wallace L.
Nashak, George J., Jr.
Rosenthal, Edward H.
Walsh, Jean T.

TWELFTH DISTRICT
Bailey, Lawrence R., Jr.
Chavez, Daniel M.
Kessler, Muriel S.
Millon, Steven E.

†* Pfeifer, Maxwell S.
Price, Hon. Richard Lee
Summer, Robert S.
Weinberger, Richard

OUT-OF-STATE
* Fales, Haliburton, II

McQueary Smith, Prof. Beverly
Peskoe, Michael P.

* Walsh, Lawrence E.

† Delegate to American Bar Association House of Delegates
* Past President
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THE LEGAL WRITER

You Think You Have Issues? 
The Art of Framing Issues in
Legal Writing — Part I 

Issues are the essence of a legal 
controversy. Framing issues is
among the most important part 

of writing briefs and inter- or intra-
office memorandums. Issues create 
the boundary of a legal controversy.
Creating the issue as a question gives
readers a story from your perspective
to fit within that boundary. Like
painters who combine color, perspec-
tive, and light to create a picture on a
canvas, so do attorneys who combine
fact, law, and issue to create a story on
a page. Issue framing is an art, not a
science1 — an art that can be acquired
with practice.

What’s true for good issue framing
is true for all legal writing: “good legal
writing makes readers feel smart,
whereas bad legal writing makes read-
ers feel stupid.”2 There are different
types of issues and different approach-
es to drafting them, but “good [legal]
writing makes the reader’s job easy;
bad [legal] writing makes it hard.”3

One way to make your reader work
hard is to draft a superficial issue.

The Superficial Issue
A superficial issue lacks detail. It’s easy
to frame but hard to understand. The
reader is left trying to grasp what’s
written instead of focusing on the
argument. To understand a superficial
issue, the reader must read additional
facts and law from the body of the brief
or memorandum. The more abstract or
conclusory the issue, the more superfi-
cial it is. An example of a superficial
issue: “Can Jones maintain an action
for fraud?”4 Framing the issue this way
doesn’t give the reader enough infor-
mation about the legal controversy. It

suggests nothing about your theme.
The reader will be forced to enter a
black hole in a search of a deeper issue.
No better than a superficial issue is the
one-sentence approach.

The One-Sentence Approach
The old-fashioned legal issue consists
of one sentence, it begins with
“whether,” it states the rule of law, and
it lacks facts or details.5 Consider the
following:

Whether a limited remedy fails
of its essential purpose under
Uniform Commercial Code § 2-
719 when a buyer of a computer
vital to the buyer’s business
must wait a month for the seller
to repair it and thus loses sub-
stantial profit?6

This issue is unreadable. In the end
it says nothing. 

Most writers believe that this is the
right way to write issues. The logic is
that it must be right because other
lawyers frame issues this way. But this
approach frustrates readers. It makes
them work unnecessarily to search the
brief or memorandum for the true
issues and the relevant facts. And 
sentences that begin with “whether”
are statements; they shouldn’t end
with question marks. Writing the issue
in the old-fashioned one-sentence
approach creates generic issues and
generic facts.

The Deep Issue
Bryan A. Garner, America’s greatest
legal-writing expert, proposes the
“deep issue” approach to frame issues.
At first glance, writing a deep issue
seems basic and elementary, but it

BY GERALD LEBOVITS

takes sophistication. The more tangible
the issue, the deeper it is.7 A deep issue
“sums up a case in a nutshell.”8 After
you frame the deep issue, your readers
should understand it easily9 and not
exercise their minds.10 Writing a deep
issue will force you “to simplify diffi-
cult ideas without over simplifica-
tion.”11 The two goals when writing
the deep issue are brevity and clarity.12

If you’re concise and clear, your reader
will reward you by continuing to read.

Frame deep issues this way:
Front-load. Provide clarity by plac-

ing the deep issue at the beginning of a
brief or memorandum.13 One of the
biggest flaws in legal writing is not get-
ting important information in front of
the reader, right away.14 The first step
to writing a deep issue is to follow the
90-second rule: Make your point with-
in 90 seconds.15 Within 90 seconds, the
reader should understand the ques-
tion, the answer, and the reasons for
the answer. Make sure your briefs or
office memorandums make a good first
impression. Catch the reader’s interest;
make the reader want to read on.

Use separate sentences. The sen-
tences should follow a statement–
statement–question format. Writing
the issue in one sentence leads to an
incomprehensible issue. Issues that
begin with “whether” followed by one
convoluted sentence with unchrono-
logical statements won’t help the read-
er. Help your reader by giving infor-
mation in “bite-size form.”16

Order facts chronologically. If the
facts are out of order, readers will for-
get the question by the time they get to

CONTINUED ON PAGE 54



Some of the Latest General Practice Monographs
from the NYSBA Bookstore

To order or for more information about other titles in the 
General Practice Monograph Series 
Call 1-800-582-2452 or visit us online at nysba.org/pubs
Mention Code: CL2739

**Free shipping and handling within the continental U.S. The cost for shipping and handling outside the continental U.S. will be added to
your order. Prices do not include applicable tax. 

Business and Corporate Law and Practice
In three distinct sections, covers corporate and partnership law, buying and selling a small
business and the tax implications of forming a corporation.

2005–2006 • 778 pp. • PN: 40515 • Non-Member Price: $80 / Member Price: $72

Debt Collection and Judgment Enforcement
Offers guidance on the basics of debt collection from evaluating the claim and debtor, to
demand upon the debtor and payment agreements, to alternatives to litigation. 

2005–2006 • 132 pp. • PN: 42385 • Non-Member Price: $80 / Member Price: $72

Elder Law and Will Drafting
Provides a clear overview for attorneys in this practice and includes a sample will, sample
representation letters and numerous checklists, forms and exhibits.

2005–2006 • 284 pp. • PN: 40825 • Non-Member Price: $80 / Member Price: $72

Limited Liability Companies
A practical guide that enables the practitioner to navigate the Limited Liability Company
Law with ease and confidence. 

2005–2006 • 336 pp. • PN: 41245 • Non-Member Price: $80 / Member Price: $72

Matrimonial Law
Provides a step-by-step overview for the practitioner handling a basic matrimonial case.
Attorneys will benefit from the clear, basic review of the fundamentals and the numerous
“Practice Guides.”

2005–2006 • 260 pp. • PN: 41215 • Non-Member Price: $80 / Member Price: $72

Real Estate Transactions—Commercial Property
An overview of the major issues an attorney needs to address in representing a commercial
real estate client; includes some practical approaches to solving problems that may arise in
the context of commercial real estate transactions.

2005–2006 • 314 pp. • PN: 40375 • Non-Member Price: $80 / Member Price: $72

Real Estate Transactions—Residential Property
A practical, step-by-step guide for attorneys representing residential real estate purchasers
or sellers. Topics include sales of resale homes, newly constructed homes, condominium
units and cooperative apartments.

2005–2006 • 402 pp. • PN: 42145 • Non-Member Price: $80 / Member Price: $72




